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To the Man Who is en Will 


We are prepared to offer unusual opportunities for money- 
making NOW aud creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, Chairman of the Board 


H. J. L. STARK, President BEAUMONT, TEXAS 


New York UNDERWRITERS 
INSURANCE COMPANY 


CAPITAL $2.000.000 


A. & J. H. STODDART, General Agents 


100 William Street New. York City 
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BUSINESS INTERRUPTION INDEMNITY 
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Score Home Runs 


Many agents are scoring ‘‘home runs’ with 
Commonwealth’s full coverage Auto Policy. 


A dependable service, fairness in rates and 
territorial divisions, with prompt payment of 
claims, appeal to common sense. 


Make your hit count —sell Commonwealth 
Contracts and extend to your clients an unex- 
celled service. 


Commonwealth Casualty Co. 


(OLDEST PHILADELPHIA CASUALTY COMPANY) 


Philadelphia 


—E w. COOK 


H.C. STEWART 
Viee-Pres. & Gen"! Mer 


President 








WHAT ABOUT YOUR 
OWN OLD MAN? 


The old man your prospect will become is one 
of your best selling talks. 


Are you looking well to your OWN old age— 
or are you still a sub-agent, drawing down the 
commissions of an apprentice? 

To the ambitious advancement is imperative, and 
seldom waits on opportunity. No need to wait, when 
our plan provides an absolute agreement whereby 
you can 

Build and Manage Your Own Business 

in any one of many prosperous sections of Louisiana, 


Texas, Arkansas, Oklahoma and Alabama. 


Write in Strict Confidence, 
Naming Territory Desired. 


IRA F. ARCHER 
Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 
SHREVEPORT, LA. 
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e A direct contract with the Company 


Unlimited territory 
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Participating and Non-Participating Policies 


A real opportunity to grow with the 
Company 


@ 


An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 


The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as- 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 


° 


° 


Prospect finding service 


° 


‘9 GO ANI AQ me WONeE 
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Newspaper Advertising 


The Reliance Life, which gives its under- 
writers the prestige of a strong, progressive 
institution 


ay 
© 


More than three 
kundred seventy- 


six millions of 
Life Insurance Today, write for our booklet, “Selling 
Perfect Protection’’ which gives other 


in force. salient features in the Reliance Program. “) 


“Sell Perfect Protection * 
and you'll sell MORE 
Life Insurance’’ 


RELIANCE LIFE 























RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 
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UNAUTHORIZED INSUR= 
ANCE DISCUSSED 


Commissioners Aroused Over Mail 
Solicitation 


FEDERAL STATUTE TO BE SOUGHT 


West Baden Gathering Attended by Over 
Thirty Commissioners—Many Guests 
Present 
By Tuomas J. V. CULLEN 
West Baven, Inp., June 4.—Commissioners 
and their deputies from about thirty States were 
in attendance at the annual spring meeting of 
the executive committee of the National Con- 
vention of Insurance Commissioners, which was 
called to order at ten o’clock at the West Baden 
Springs Hotel in West Baden, Ind., on Monday, 
June 4. Representatives from the Pennsylvania 
and New Jersey departments were notable by 
their absence so that much of the anticipated 
freworks which might possibly have been 
evoked by discussions of the recent meetings 
of the officials of these two departments were 
necessarily foregone. However, a very interest- 
ing discussion of certain unauthorized carriers, 
which have been transacting and soliciting in- 
surance by mails, was climaxed by Commis- 
sioner A. S. Caldwell, chairman of the conven- 
tion, who was outstanding in his condemnation 
of this class of carriers. As a result he was 
appointed by a resolution to confer with the 
attorney general of the United States to ascer- 
tain if there were not at the present time laws 
in existence which would prevent solicitation by 
mails of insurance in States in which the com- 
panies were not authorized to transact business. 
In the event that there were no laws covering 
this condition he was instructed to discuss the 
possibility of having such a preventative statute 
enacted. It was stated that in many cases com- 
panies soliciting insurance by mails have no ap- 
parent assets and neither do they make any at- 
tempt to pay losses when they occurred in 
States where the business had been’ written by 
mail solicitation. Furthermore there is a loss 
of revenue to the States wherein insurance is so 
solicited, as these companies being unauthorized 

pay no taxes. 

One of the solutions advanced was that the 
laws of each State be amended to include a 
Provision making it illegal for any company 
domiciled in that State to solicit insurance by 
mail in States in which they are not licensed. 
If properly and universally passed this would 
seem to be most effective. The session of the 
executive committee was presided over by the 
chairman, Jesse S. Reed, of Oklahoma, while 
the meeting on unauthorized insurance was in 
charge of Ray A. Yenter, commissioner of in- 
Surance in Iowa. Mr. Yenter is at present re- 


(Concluded on page 7) 


CONCENTRATING SPECIAL 
HAZARDS 


Fidelity-Phenix Fire Makes Investi- 
gation of Building Occupancies 


OWNERS WAKING UP TO SITUATION 


Tenants in Hazardous Businesses Add 


Heavily to Fire Insurance Costs 

Property owners, tenants and others interested 
in real estate are beginning to recognize the de- 
sirability of concentrating in suitable build- 
ings tenants carrying on lines of business that 
are extra hazardous from the standpoint of fire, 
such as celluloid manufacturing and _ storage, 
lacquering and film storage. This is clearly in- 
dicated by a survey made by the Fidelity- Phenix 
Fire Insurance Company. 

In commenting upon the investigation, C. W. 
Pierce, vice-president of the company, said: 

It is not generally known that the presence 
of even one tenant whose operations necessitate 
the use of flame or hazardous materials, such as 
celluloid, lacquer, gasoline, ether, etc., has the 
effect of increasing the fire insurance premiums 
of all the other occupants of the building in 
which he conducts his business. 

On many occasions it has happened, for ex- 
ample, that a structure housing a number of 
occupancies which are classified as only nor- 
mally fire breeding, is “invaded,” so to speak, 
by a concern using dangerous processes or ma- 
terials and it is at once necessary, on the basis 
of underwriting experience, to increase the 
charge for financial protection against fire for 
the building owner and for the entire list of 
renters. Frequently the tenants and title holders 
of adjoining structures are also affected, because 
of the “exposure” hazard created. 

It is common to find in large loft buildings a 
single tenant carrying as much as $100,000 
worth of stock and, in the aggregate, such mer- 
chandise values amount to a huge sum. Not 
long ago in New York city a risk of this class 
occupying a floor in a sprinklered structure, 
had been paying $480 for the protection of 
$100,000 worth of goods against destruction by 
fire, when a tenant employing hazardous mate- 
rials moved into the building. The result was 
an increase of the first occupant’s premium to 
$1300 and, of course, all the other tenants were 
affected in a similar manner. 

Experience has proven that unless every rea- 
sonable safeguard is employed, the popular. but 
highly inflammable lacqueres of today, which 
are now being sprayed upon furniture, dolls, and 
many other objects, make the danger of what 
are known as “flash fires” very great. Such 
blazes in sprinklered plants usually set off a 
large number of heads with resultant heavy 
water damage, particularly where the fires occur 
on upper floors. 4 

Rating changes of the kind mentioned are put 
into effect by the established bureaus every- 
where, many of which are State operated, and 
are based on scientifically prepared schedules, 
which are the outcome of engineering experi- 
ence and burning records. 

Recently a few large property owners have 
become aware of the conditions described and 

(Concluded on page 15) 
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RADIUM POISONING CASE 
SETTLED 


New Amsterdam Casualty and 42tna 
Casualty Share in Decisive 
Conference 


UNUSUAL OCCUPATIONAL HAZARD 
WAS INVOLVED 


Out-of-Court Argreement Provides $50,000 
Total Plus Pension to Five Women 


The problems of insurance adjustment took 
an unusual angle on Monday of this week 
when the suits of five women, alleged to be 
slowly dying from radium poisoning contracted 
in the plant of the United States Radium Cor- 
poration at Orange, N. J., were settled at a 
conference in Newark. By the terms of the 
amicable settlement, each of the five women 
will get $10,000 cash, a pension of about $600 
a year and expert medical treatment. In addi- 
tion, the fees of their counsel will be paid, as 
well as the cost of other expenses, and past 
medical outlay is also provided for. 

The move for an out-of-court settlement was 
led by Federal Judge William Clark and the 
conference was joined in, among others, by 
Edward F. Markley, representing the A®tna 
Casualty and Surety Company, and Edwin A. 
Smith on behalf of the New Amsterdam Cas- 
ualty Company, both of which organizations 
were on the risks of the United States Radium 
Corporation’s plant. According to Judge Clark, 
the agreement brought about the settlement of 
an “extremely serious social question in a 
humane way” and will be equivalent to a 
verdict of $48,000 for each of the plaintiffs, 
while they will receive incomes of about $1200 
a year. A maximum of $7500 is granted for 
past medical expenses, $15,000 is given for coun- 
sel fees and $4500 for legal disbursements. 
Furthermore, the appoiutment of a committee 
of three physicians is provided, one to be 
chosen by the radium company, one by the 
five women and one by the first two doctors. 
If any two of this committee at any time agree 
that any of the women is recovered from the 
effects of the radium poisoning, the yearly pen 
sion is to be eliminated. 

In filing their suits, the women alleged dam- 
ages for poisoning absorbed from the radium 
coming in contact with their lips when they 
used them for pointing brushes when luminous 
paint was applied to watch dials in the plant 
of the United States Radium Corporation. 
Apparently incurable disease was contracted. 
The Radium Corporation had defended on the 
grounds that it was not negligent and that the 
claims were outlawed by the statute of limita- 
tions. The corporation said that settlement was 

(Concluded on page 21) 
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MOST interesting pamphlet has been is- 

sued by the National City Bank of New 
York and distributed to members of the Life 
Underwriters Association of New York. It is 
entitled “Taxation Affecting Life Insurance” 
and is largely a series of questions and answers 
with reference to both Federal and State in- 
heritance tax laws. The first questions refer 
to the effect of the Federal income tax on life 
insurance. A second series is devoted to a dis- 
cussion of the taxation of life insurance pro- 
ceeds by the Federal Government and the vari- 
ous States under their estate and inheritance 
tax laws. Supplementary information on the 
general subject is also given. 

*x* * * 

TYPICAL question and answer is as fol- 

lows: What practical use can be made 
of the exception for insurance to charity? (An- 
swer). In order to be deductible as a charitable 
contribution the premiums must be paid on a 
policy of which a charitable organization is a 
beneficiary; the rule is not to be extended to 
cases where such organization is only indirectly 
a beneficiary. It is also essential that the in- 
surance be irrevocable in favor of the charit- 
able organization. However, even under this 
construction, there is an advantage to a tax- 
payer who carries life insurance and intends 
to make a bequest for charitable purposes. If 
the life insurance is payable to his heirs or to 
his estate, the premiums are not deductible, 
but if, in lieu of a specific bequest to a charit- 
able organization, he makes such organization 
the beneficiary of his life insurance, the pre- 
miums which he pays thereon during his life 
may be deducted for income tax purposes. 

* * * 
UDGE ERNEST J. HEPPENHEIMER, 
president of the Colonial Life Insurance 

Company of Jersey City. N. J., and Mrs. Hep- 
penheimer left the flying field at Hasbrouck 
Heights at daybreak and arrived in Chicago at 
4:40 in the afternoon of June 3rd. They expect 
to eat their luncheon in Los Angeles, Calif., 
on June 4. They are the guests of their 
Bergen County neighbors, Mr. and Mrs. An- 
thony H. G. Fokker. 

This airplane, which is the largest ever built, 
was constructed by Mr. Fokker for a wealthy 
Califorian and is the last word in respect to 
luxury. This monoplane weighs 8000 pounds, 
has a wingspread of seventy-five feet, and is 
equipped with three motors of 500 horsepower 
each, which run simultaneously, and have so 
much lifting power that the plane leaves the 
ground after running less than 100 feet. The 
cabin, which is handsomely furnished, can carry 
‘fifteen passengers, but, as the plane has been 
built for private use, the cabin has been equipped 
like that of a yacht, with kitchen, electric re- 
frigerator, washroom, etc., and by turning a 
switch the cabin is électrically heated, a matter 
of considerable ‘importance, owing ‘to the intense 
cold in the higher altitiides, and most of this 
trip will be made at 10,000 feet. 





THE 
OBSERVATION POST 











e dnee business of prying into the personal 

affairs of individuals, inaugurated by a 
benevolent government, seems to be attaining 
the proportions of a national pastime. I derived 
no little amusement from seeing a letter, which 
had been sent to a noted tennis player by a 
certain surety company of vast size and which 
read as follows: 

“In connection with your application for bond, 
we would like to be advised as to what extent 
you indulge in the use of intoxicants. We 
would also like to know the date of your last 
indiscretion in this regard. A full and frank 
note at the foot hereon will be appreciated.” 

* * * 


HAT I would “like to be advised” is 

what reply, if any, the particular com- 
pany received. Also, does the company, using 
what is probably a form letter, really expect the 
interested party to disclose the exact date and 
circumstances of his most recent “drunk”? 
Furthermore, does the company differentiate be- 
tween the words “last” and “latest” indiscretion 
as applied to modern elbow-bending? Any com- 
pany might be glad to have such information as 
is asked for in the letter referred to, but it’s 
my guess that darn few of them ever get it, at 
least accurately. It’s agin natur, it is! 


* * x 


REPORT on 14 Canons of Professional 

Ethics, to supplement the existing ones 
which were approved in 1908, will be submitted 
to the Seattle meeting of the American Bar As- 
sociation. Off hand, that would seem of little 
interest to insurance, but THE SPECTATOR 
printed an editorial last week which was en- 
titled “Legal Honesty,’ and which suggested 
the possibility of bonds to guarantee the integ- 
rity of lawyers. Now, among the 14 canons 
mentioned is one which says in part: 

“The procuring of professional employment 
for lawyers by offering bonds or other guaran- 
ties insuring their integrity is condemned; nor 
should a lawyer permit his name to appear in 
any list or directory of lawyers whose profes- 
sional integrity is bonded, guaranteed or in- 
sured.” 

* * * 

ERTAINLY, the last phrase of that pro- 

posed canon seems far-fetched. Why 
would it disgrace an attorney to have his name 
listed as one whose professional honesty was 
guaranteed? If his office were large enough to 
boast a cashier, would the lawyer feel disgraced 
if that position were bonded? Does the fact 
that the honesty of his bank is bonded prevent 
a lawyer from dealing with the institution? It 
seems to me that there is more than an analogy 
between such instances of bonding. and the 
bonding of his. professional integrity. It is 
easy to understand why some lavgyers are against 
being bonded, but there undoubtedly are thou- 
sands who would have no. objection whatever 
to such an investigation of their careers as 
would inevitably precede the issuance of a bond. 


4 
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 aerite years ago Philander B.: Armstrong, 
who died recently, was a prominent figure 
in the fire insurance world. He was president 
of the “Armstrong Trio,” composed of the My. 
tual Fire, the Fire Association and the Arm. 
strong Fire insurance companies. Their slogan 
was “Selection, Inspection and Protection,” ang 
they specialized in the writing of “jumbo” line. 
relying upon careful inspection and- selection of 
risks to produce profitable results. 
* * * 


SPECTACULAR event in the fire insyr- 

ance world was tie dinner given by Mr. 
Armstrong on December 14, 1891, which was at. 
tended by numerous important insurance execu. 
tives and others. At this dinner Mr. Arm- 
strong announced that the entire business of his 
three companies, the risks aggregating $200,000. 
000, had been reinsured in the Lancashire Insur- 
ance Company, of Manchester, of which E, 
Litchfield was United States manager. Mr. 
Armstrong further stated that he was then re. 
tiring from the fire underwriting business, 
Shortly thereafter he moved to California and 
was understood to have invested a large portion 
of his fortune in a fruit ranch. This venture 
later turned out unfortunately, and Mr. Arn- 
strong returned to New York and promoted the 
American Union Life Insurance Company, and 
later, the Excelsior Fire Insurance Company, 
neither of which, however, was very successful. 
For a number of years past he had been living 
a retired life at Montclair, N. J. 

* * * 


ORTY years is quite a span and, of course, 

the fire insurance business has undergone 
its changes as all institutions do. Nevertheless, 
glancing through, at random, issues of THE 
SPECTATOR which recounted Mr: Armstrong's 
activities in 1891, I find that an agent’s war was 
in progress in New Jersey; that the busiest 
telephone in New York was the one ii the board 
rooms, 32 Nassau street, caused by constant calls 
for the “compact” manager to answer queries 
concerning disputed points in rates and the con- 
struction of the rules; an ed’torial attempting 
to answer. the question, “What is underwriting 
profit?” (an answer to a criticism of THE 
SpEcTATOR’s contention that the reserve for ft 
insurance should be listed as a liability) and 
an account of a row in St. Paul, Minn., where 
the city fathers were being urged to cancel the 
stock fire insurance policies on the public schools 
and substitute self-insurance. If a fire insur- 
ance underwriter of to-day were to be reit- 
carnated two centuries hence I believe he could 


‘jump right into a red hot argument on rates, 


profits and stock vs. mutual without any know! 
edge of what had transpired in the bus‘ness dut- 
ing the intervening years. 
x * x 

HE wheels of business, like those of thé 

Gods,” grind exceeding small,” but th 
grist that goes through the insurance mill varies 
little in quality with the passing years. 
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THE ADUSTMENT PROPOSAL 


N insurance company of whatever 

class has three essential functions 
—collection of premiums, adjustment of 
claims, and investment of assets. It is 
hardly necessary to point out that all 
three are equally important. It is, how- 
ever, a matter for comment that the ques- 
tion of adjustments in two of the 
branches, fire and casualty, has never 
received the concerted attention that is 
deserved. The life insurance companies 
have long since disposed of the question 
individually and have thereby established 
a tremendous quota of good will through- 
out the entire country. But not so with 
the fire and casualty companies. Work- 
ing individually has, with them, seemed 
to mean working in rivalry. This has 
brought about many evils; some claim- 
ants have been too well treated, others 
quite the reverse. It has resulted in the 
building up of an expensive, cumbersome 
and oftentimes conflicting machinery, 
into the inner workings of which many 
executives hardly dare to look for fear 
of finding something they do not care 
to know about. It has resulted in a situ- 
ation which provides an ideal working 
ground for many who are primarily in- 
terested in themselves and who are not 
too strict on matters of ethics. Conse- 
quently there has often been reason to be- 
lieve that men of that type have found 
their way into the adjustment business 
despite all efforts to prevent it and re- 
gardless of the fact that the business is, 
after all, largely conducted by men of 


high character and reputation. In addi- 
tion the spirit of rivalry has led many 
companies to allow their agents to settle 
losses upon the basis of a policy which 
practically amounts to attempting to pur- 
chase good will. 


The members of the National Board 
of Fire Underwriters last week were 
asked to vote upon a plan presented by 
the committee on adjustments which, it 
is hoped, will relieve the situation in the 
fire insurange business. The compre- 
hensiveness of the plan was such as to 
develop a demand for time to consider, 
hence it was tabled until a special meet- 
ing, which will be called June 20. The 
plan has been devised by some of the 
best minds in the fire insurance business. 
It contemplates bringing the entire ad- 
justment situation under the control of 
a central bureau to be known as the Fire 
Companies Adjustment Bureau, eliminat- 
ing in one stroke the rivalry and its at- 
tendant evils which now This 
bureau would, in turn, be under the con- 
trol of the committee on adjustments of 
the National Board. The plan, while 
contemplating the necessary control, is 
nevertheless sufficiently elastic to care for 
freedom of action as required. It by 
no means forces companies to act against 
their own best interests. 


exist. 


The adoption of the plan involves not 
only the handling of tremendous sums of 
money in a single bureau, but as well the 
development of a good will which is not 
now extant. It is obvious that the oppor- 
tunities for such a bureau are unusual 
while the conduct of it could hardly be 
so poor as to make the present situation 
worse. By adoption of the plan the com- 
panies have an opportunity to handle 
their adjustments economically and justly 
and to develop good will where suspicion 
now exists. Therefore, while its adop- 
tion means that companies will find their 
chief item of outgo taken out from the 
control of their individual officers, there 
is reason to believe that their expenses 
will be reduced materially and that the 
effect upon the public will be extremely 
favorable. Each company president will 
have to weigh in the balance the advan- 
tage of a sound adjustment policy over 
the curtailment of his own individual 


initiative. The former seems by far the 


most important and it is to be hoped that 
the plan will, when it comes to vote, re- 
ceive the support which it fully deserves. 


~ 
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INSURANCE FACES THE “RACKET” 
HAT effect is the Chicago “racket 
game” going to have on insurance 

and what steps are insurance companies 
and insurance men taking to aid in de- 
stroying that evil? These are questions 
which, if they do not occur to the citi- 
zens of Cook County, certainly do loom 
largely in the minds of those from other 
States. 

The “racket game,” as developed to its 
present allegedly high point of efficiency 
in the Windy City, simply means syste- 
matic destruction of property and injury 
or death to individuals. Shorn of adorn- 
ments, the “racket game’? comes down 
to this: A criminal or his emissary calls 
on a storekeeper and suggests that he 
join a particular association, cloaked in 
a more or less sonorous title, and pay so 
much a year for membership. The asso- 
ciation is the “racket” and the crook and 
his gang the “racketeers.” If the shop 
owner declines the privilege, his trade is 
interfered with, his employees are 
“beaten up,” his cashier is robbed and, 
if he persists in refusal to pay dues, he 
finds himself facing such pleasant pros- 
pects as bombing, lead pipe, guns, etc. 
Refusal to join the “racket” spells loss 
of livelihood and bloodshed. A new- 
comer, desiring to go into business in 
Chicago, often finds himself up against 
the same enemies as have browbeaten the 
established merchant. How long will this 
condition, constantly growing, be per- 
mitted to flourish and foster its tentacles 
on the throat of American commercial 
enterprise ? 

The insurance companies have a defi- 
nite and monetary interest in the problem. 
Very often the goods stolen or destroyed 
were insured; not infrequently the per- 
sons injured are insured; and as far as 
bombings and incendiary fires are con- 
cerned, insurance obviously suffers. The 
whole situation is one productive not only 
of present loss but of future harm 
through the gradual growth of the idea 
that force and knavery can be success- 
fully employed as stepping stones to 
financial independence. The job of 
breaking up the “racket games” is ad- 
mittedly and primarily the concern of 
the law enforcement authorities. De- 
spite this, there comes a time when 
aroused civic opinion must take the form 
of practical help. Insurance is vitally in- 
what will insurance men do? 
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REDUCE EXTRA PREMIUM FOR 
AVIATORS 
Barber & Baldwin Announce Action of Life 
Companies 


Forty to fifty per cent reduction in the extra 
premium heretofore added to the regular pre- 
mium on life policies to cover the flying hazard 
has been announced by Barber & Baldwin, Inc., 
aviation insurance underwriters. 

This action was taken after a careful review 
of the life insurance situation. Heretofore, the 
premium rate for pilots and passengers on air- 
craft has been from ten to forty dollars per 
thousand to cover the flying part of the hazard. 
This charge was added to the regular premium 
on the policy. 

This extra premium has now been reduced and 
will range from five to twenty-five dollars per 
thousand. This reduction in rate will be of in- 
terest to pilots, business men and others who 
are using aircraft for business and pleasure pur- 
poses. 

Barber & Baldwin, Inc., pioneers in this form 
of life insurance offer policies up to $50,000 on 
any one life. Many well-known names appear 
on this firm’s large list of life insurance policy- 
holders. Perhaps the best known is that of 
Col. Charles A. Lindbergh, whose life was in- 
sured through the Barber & Baldwin Agency. 


Travelers to Have Big Meeting of Field 
Men 


When the Officers’ Convention of the Travel- 
ers agents’ clubs convenes at Eastern Point, 
near New London, Conn., June 27-29 inclu- 
sive, 314 leading producers of the Travelers, in- 
cluding the members of the President’s Club, 
will be assembled for the largest officers’ con- 
vention that the Travelers has ever held. 

The agents in attendance will be those who 
elected themselves officers by the character of 
the'r production, and who led the thousands 
of Travelers producers in this country and 
Canada in writing various forms of insurance 
in 1927, 

Fifty-eight of the number will constitute the 
membership of the President’s Club. These are 
the agents who qualified for club membership 
in five different lines of insurance. The Life 
Club leads with the most members and the 
Automobile Club is next in size. 

The from almost 
State in the country and from several prov- 
inces in Canada, and from 163 cities in the two 
countries. Some of them are scheduled for ad- 
dresses at the business sessions which will be 
held each of the three days of the convention. 

The convention will be held at the Hotel 
Griswold, which has reserved by the 
Travelers for the occasion. The hotel is just 
across the harbor from: the old whaling town 
of New London. Close by is the famous Shene- 
cosset golf course which has been the scene of 
many widely-known matches between Ameri- 
can and foreign champions, and in the vicinity 
are many historic relics of colonial and revo- 
lutionary days. 


agents will come every 


been 


WESTERN RESERVE ABSORBED 
Northern States Life Buys Muncie 
Company 
INDIANAPOLIS, INpD., June 4.—Holdings of the 
Western Reserve Life Insurance Company of 
Muncie, Ind., have been purchased by the 
Northern States Life Insurance Company of 
Hammond, Ind., it has been announced by the 
officers of the Muncie company. The transfer 
includes all the assets of the Muncie company, 
including a four-story business block at High 
and Jackson streets, amounting on January 1, 
last, to $904,835, with unassigned surplus funds 
aggregating to $113,516 and a net legal reserve 
ot $730,447 set aside as a protection to policy- 
holders. The Muncie company’s insurance in 
force with that of the purchasing company 


amounts to $42,000,000. 


John W. Dragoo, secretary of the Western 


Reserve, will continue to act in that capacity 
and Dr. L. L. Ball, medical director, will con- 
tinue in the same scapacity. Officers of the 
Northern States are: Dr. H. E. Sharrer, presi- 
dent; E. R. Jacobson, vice-president; Anton 
Tapper, secretary-treasurer; L. L. Bamberger, 
general counsel, and L. Thomson, assistant 
secretary. 





H. G. Murphy Agency Has Moved 
The Minnesota agency of the National Life 
of Montpelier, Vt. of which Horatio G, 
Murphy is general manager, has moved from 
Lumber Exchange to 302 National Building, at 
529 Second avenue, Minneapolis. 





NYLIC INCENTIVES 


and 


LLNS LLLWLJJLSEPVELPOILNM. 


AIDS TO SUCCESS 











Only 314% Term | 


In 1927 Nylic Agents placed over $927,000,000 of 


New Insurance, distributed by policies as follows: 





Whole, and Limited 
Payment, Life. 


Endowments . 
Tee. wt 


Number 
255,226 
48,182 


Amount 
$79 1,308,900 
104,881,500 


4,907 31,277,600 














Ey 


. ° 9° 
ing “sales resistance. 
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industrious, persistent, satisfied 
and happy?” 
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COMPANY 
346 Broadway, New York 
Darwin P. Kingsley, President 
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Total . . . . . 308,315  $927,468,000 : 
F 
Term Insurance was only about 3 1/3% 5 


of the Total 
Most underwriters agree that, in general, life and endow- 
ment policies are best for policy-holders. 


Nylic rules and training strengthen Nylic Agents for meet- 
Consequently they do not use 


Term Insurance as an easy 
answer to “I can’t afford 


“Is it any wonder that, measured by 
usual standards, Nylic agents are 
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New Home Office Building now being 
erected on the site of the fameus 
old Madison Square Garden 
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LIFE INSURANCE 





JOINS RELIANCE LIFE 





Thomas F. Lawrence, Supervisor of 
IHlinois Department 





IS EXPERIENCED AGENCY DEVELOPER 





Formerly Connected With Missouri State 
Life Was Strong Factor in Building 
Up Company 
PirTtsBURGH, PENNA., June 4.—Thomas F. 
Lawrence, widely known life insurance execu- 
tive and one time vice-president of the Missouri 
State Life Insurance Company, has joined the 
Reliance Life Insurance Company, of this city, 
as supervisor of its Illinois department. He 
will have headquarters in Chicago. The IIli- 
nois department of the Reliance comprises the 
northern half of Illinois and Lake, Porter, 
and LaPorte counties in Indiana. In 1927 this 
department was fourth in production of paid 





Tuomas F. LAWRENCE 


life insurance among the thirty-six departments 
of the company. It has twenty-eight agents, 
fourteen of whom are in Chicago. 

Mr. Lawrence is the son of a former officer 
of the Phoenix Mutual Life Insurance Com- 
pany. Upon graduation from Yale University 
he became connected with the AZtna Life In- 
Surance Company and three years later went 
to the Hartford Life as assistant secretary, 
later being appointed secretary. 

In 1913 the business of the Hartford Life 
was reinsured in the Missouri State Life and 
Mr. Lawrence became secretary of the latter 
company. In 1918 he was made vice-president. 
Mr. Lawrence was actively connected with the 
Missouri State during the most critical period 
of its growth and contributed largely to its 
He resigned in 1925 and has 
since occupiel himself with personal business. 


Present success. 


In making his new connection, Mr. Law- 
rence said: “I am going with the Reliance 
Life because I feel that it is an ably managed, 
strong, rapidly growing, and comparatively 
young company. It offers great opportunity 
for building an agency organiaztion. I think 
the Chicago territory is the best in the United 
States.” 

Before going to Chicago to take over the 
department, Mr. Lawrence spent several days 
at the home office in conference with Vice- 
Presidents H. G. Scott, E. G. McCormack, 
and other officers. 


BIG GROUP POLICY 
Equitable Life Get $20,000,000 on Colo- 
rado Fuel and Iron 

The Equitable Life Assurance Society of New 
York will underwrite group insurance for all 
employees of the Colorado Fuel & Iron Com- 
pany of Denver to take effect July 1. More 
than 11,000 employees in properties from Wyom- 
ing to the Mexican border will be offered $1000 
to $2000 of life and total permanent disability 
protection, varying according to length of ser- 
vice, at a very low cost because of the partici- 
pation of the company in the premium. It will 
involve about $20,000,000 of insurance. The 
protection also extends to all workers employed 
by the Rocky Mountain Coal & Iron Company, 
the Colorado Supply Company, the Colorado & 
Wyoming Railway Company, the Crystal River 
Railroad Company and the Colorado & Wyom- 
ing Telegraph Company. 


Unauthorized Insurance Discussed 
(Concluded from page 3) 
covering from a stubborn fracture of his right 
leg bone suffered last October, while hunting 
in South Dakota. 

The committee on uniform blanks submitted 
its report and it was unanimously accepted. 
The report contained a few minor changes in 
the convention blank forms. Speculation is 
rife as to what city will be selected for the an- 
nual fall meeting. Advocates for Detroit, 
Mich.; Omaha, Neb.; St. Louis, Mo., and New 
Orleans, are vigorously advancing the virtues 
of their respective favorites with valid reasons 
to back them up. At the present time Detroit 
seems to be the leading guess, but there is an 
undercurrent of talk that as a compromise the 
hearty invitation of Quebec will be accepted 
and the meeting will be held there jointly with 
the commissioners of the Canadian provinces. 

While there are but about thirty States rep- 
resented by these insurance offices there are well 
in excess of seventy-five guests registered at the 
and attending the convention.  Fol- 
lowing adjournment of the meeting most 
of the delegates took advantage of the beauti- 
ful day to explore the country surrounding West 
Baden. Many who had brought along their 
clubs enjoyed an afternoon on the golf course. 


hotel 
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WINS TAX CASE 





National Life Victorious in Supreme 
Court 





CASE IS REMANDED 





Income from Tax-Exempt Securities Can- 
not Be Taxed, Says Highest Tribunal 
WasuinctTon, D. C., June 5.—Income derived 

by insurance companies from interest on tax- 

exempt securities may not be taxed it was held 
by the United States Supreme Court in revers- 
ing a decision of the United States Court of 

Claims in the case of the National Life Insur- 

ance Company. The decision held valid the 

company’s claim for return of $92,490 paid in 
taxes on such securities and remands the case 
to the court of claims for action to that effect. 

The court held that Congress had no power to 

tax State obligations by refusing to their own- 

ers deductions allowed to others and had no 
purpose to subject obligations of the United 

States to burdens which could not be imposed 

upon those of a State. It is settled doctrine, 

it was pointed out, that directly to tax the in- 
come from securities amounts to taxation of the 
securities themselves “the provisions of the 

act (of 1921) which undertook to abate the 4 

per cent deduction by the amount of interest 

received from tax-exempt securities cannot be 
given effect as against petitioner under the cir- 
cumstances here disclosed,” it concluded. 


Superior Life Organizing in New York 

Notice has been advertised of the proposal 
to organize the Superior Life Insurance Com- 
pany of New York for the purpose of transact- 
ing the business of life insurance as provided 
for in subdivision 1 of section 70 of the in- 
surance law of New York. The incorporators 
are: James S. Watson, T. Alphonso Dickson, 
George A. James, Sydney T. Christian, Dr. 
Thomas Walters, Norman C. Peterson, Nathan 
O’Flaherty, William Smellie, James E. Town- 
send, James O. Peters, Joseph A. Page, Moses 
E. Williams, Thomas E. Wilkins. 


Security Mutual Convention in Montreal 

The Security Mutual Life Insurance Com- 
pany, Binghamton, has announced July 10-12 as 
the dates of its agency convention. Among 
other prominent speakers will be Dr. Solomon 
Huebner who will deliver the principal ad- 
dress. It-is said that this meeting, which is 
to be held in Montreal, will be quite different 
from any previous convention ever held by this 
company. 

The convention will be attended by Security’s 
production clubs known as the Top Notchers 
Club and Select Circle Club. Members of the 
Top Notcher’s Club will be given an addi- 
tional trip to quaint Quebec. 
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Years of Life Insur- 
ance Ideals and Services 


AN IDEAL became u reality when, on February 
Ist, 1848, “Tae Murua, Lire oF NEw Yorx” 
issued its first policy. ‘The business of life insurance 
on the mutual plan started in America then and 
there. 


Priority in its field is not the Company’s claim to 
greatness—age in itself is no great distinction. THE 
Mutua, Lire began with high ideals of business 
conduct, which still prevail. It aims at quality and 
to be highly honorable in all its dealings. 


In its relations with policyholders and their repre- 
sentatives THE MuTUAL Lire has an outstanding 
record. 


Those who contemplate life insurance soliciting as 
a career are invited to apply to 


The Mutual Life Insurance Company 
of New York 


DAVID F. HOUSTON GEORGE K. SARGENT 
President 2nd Vice-President and Manager of Agencies 


34 Nassau Street New York, N. Y. 























Home Office Help— 
Oh! Where do the profits go? 





Some field men, and some 
general agencies, are more 
prosperous than others that 
appear to be equal to them in every re- 
spect. Such equality is, of course, only 
superficial, but the keenest analysis may 
be required to expose and discriminate 
between the success factors and the fail- 
ure factors responsible for the difference. 


Henry Abels, Vice President of The 
Franklin, has given years to the analy- 
tical study of agency profits. He has 
caused very special records to be kept 
at the Home Office. These records, 
covering many innovations in agency cost 
accounting, disclose not only the presence 
of leaks, but also their exact whereabouts, 
their source and nature and the best way 
to stop them. 


In many cases Mr. Abels has turned 
impending failure into success by the 
discovery and application of facts. His 
facts have given a personal help that un- 
supported theory or opinion could not 
have given. Assistance of this kind is 
his “Home Office Help” specialty. 











The Franklin Life 


Insurance Company 
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“Other things being equal that The LNL agency organization isa 
Life Insurance Agent will be well-knit, well-trained, well ser- 
most successful who makes the viced unit. Its members are care- 


most friends, and is so sincerely fully selected, given the advantage 
concerned over their welfare that of a remarkable correspondence 
no false pride will prevent him in course, and other training aids 


serving them in the field he knows helped with sales materials of many 
best—insurance protection.” kinds and given stimulating leader- 


Verlin J. Harrold, ship. 


The Vine hier fei Through their production clubs, 
agency meetings, sectional con- 

surance Company ventions, house organs, and 

INCOLN Life fieldmen are through close correspondence, 
proud of their work, of their their friendly close relationship 
company, and of their service, and with the home office folks and 


they do not hold back their service with each —. is Pa i 
from their friends—why should into a real factor in their work. 








they? They are proud of the great Recognition of achievement in 

“4 many ways is a standard mat- 
ter with The Lincoln National 
Life. 


organization they represent, of its 
efficient home office building, and 
the fine service it typifies. They 
are proud of the record of their 
company and of the place it has 
achieved. They are proud of its 
strength, which is as the strength 
of steel. 


Among its strong points are its 
continuous successful manage- 
ment from the very beginning 
of the company’s history, its 
state held reserves, its rapidly 
increasing total of insurance in 
force, its millions of assets and 
reserves, its peerless agency 
organization and agency spirit, 
its carefully selected staff, its 
splendid policy offerings, its 
fertile territory and its aggres- 
sive spirit. 





A wide range of territory is open to 
his effort. Lincoln Lite policies 
are sold in twenty-nine states, from 
coast to coast, from the Mexican to 
Canadian borders. Take Missouri 
for example, where growing agen- 
cies are making splendid progress, 
and where exceptional advantages 
are offered to qualified men who 
can measure up to the oppor- 
tunities and requirements of LNL 
representatives. There are some 
rather unusual opportunities for 
recruits, in this state, to the banner 
of the aggressive, progressive, Lin- 
coln National Life, the company 
whose very name is a pledge of 
character. 


THE LINCOLN NATIONAL LIFE INSURANCE COMPANY 
Ft. Wayne, Indiana 


More than $535,000,000 in Force 











In Illmois, and--- 








Iowa Michigan 
Nebraska Indiana 


Kansas Ohio 


Texas Pennsylvania 
California Kentucky 
Oregon Missouri 


Organized in Illinois, the Peoria Life has its 
greatest development in its home state. From time 
to time it has expanded its territory until it now 
operates very actively and successfully in twelve 
other states. In the twenty years of its existence 
it has brought its business in torce to 160 million 
dollars—all the production of its own agency force, 
without additions through mergers or reinsurance 
of other companies. 


This unusual progress of the Peoria Life is the 
result of its ambition to give every policyholder the 
most complete and effective protection that legal 
reserve life insurance can offer; and to promote by 
every proper means the prosperity of its agents. 


Peoria Life Insurance Company 


Peoria, Illinois 
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MUTUAL LIFE MEETING 
Quarter Million Dollar Field Club Holds 
Sessions in Washington 
Just recently the Quarter Million Dollar 
Field Club of the Mutual Life Insurance 
Company of New York convened in Washing- 
ton, D. C., for the Club’s thirteenth annual con- 


vention. Thomas P. Morgan, the company’s 
manager, welcomed the Club to the nation’s 
capital. Second Vice-President George K. Sar- 


gent states that in many ways this convention 
was the most significant convention of the Club. 
The attendance was large, the percentage of 
attending members to those qualified being the 
largest in the history of the club. Insurance 
subjects of general and particular interest were 
brought before the convention and discussed, 
but the keynote of the meetings was Mutual 
Life spirit and service. The meetings were in- 
structive and inspiring, and were animated with 
an unusual enthusiasm. 

The home office representation was larger 
than at any previous convention. President 
David F. Houston was in attendance at the 
meetings, and accompanying officers, in addi- 
tion to Mr. Sargent, the presiding officer of the 
convention, were Granville H. White, second 
vice-president and manager of selection; Wil- 
liam A. Hutcheson, second vice-president and 
actuary, and Frederick L. Allen, second vice- 
president and general counsel. President Hous- 
ton addressed the Club at the opening session, 
and each of the attending vice-presidents of the 
company delivered a talk upon that particular 
branch of the business under his direct charge. 

Hon. William Marshall Bullitt, of Louisville, 
a trustee of the company, was the guest speaker 
at the closing gathering. He delivered a bril- 
liant and stirring address upon “The Spirit of 
The Mutual Life,” and moved his hearers to 
high enthusiasm. 

At the close of the gathering President Hous- 
ton gave a final talk, telling of his great inter- 
est and pride in the company and stressing the 
responsible position of life insurance field work- 
ers as a force for power in sustaining and im- 
proving American ideals and life. 





The Comfortable 
Great Northern| 








400 Nenly 
Furnished 
Rooms 
$2.50 a day 
and up 


Sample Rooms 
$4.00, $5.00, 
$6.00, $7.00 

and $8.00 
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New Garage 
One-Half 
Block 


TRAVELERS select the Great Northern for its 

wonderful location in Chicago’s “loop”. They 
return because the large comfortable rooms, home- 
like environment, attentive service, excellent food and 
moderate charges make it an ideal hotel. 


WALTER CRAIGHEAD, Manager 
_ Dearborn Street from Jackson to Quincy 
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| Owes $450, ooo, 000 it in Biemetie 


Safe and Pie in Every Way 





Lire INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


Summary of Assets and Liabilities 


Assets, December 31, 1927............. 


Liabilities 
The Chief Items of these Liabilities were: Le 


Pee eee eT $451,006,878.49 
satace hia cio d Boao aletotea utes $415,000, en 15 
1 Reserves of $383,689,508. 


.00. Special reserves amounting 
. = 654,587.95 set up by the Company for ltends due or payable in oe all other obligations, $14,6 656,- 


sere Miaeidieinin cemearaala Gagan $36,006, 103.34 


All representing sound and healthy growth, both in size and financial strength, affording ample proof of 


security for present and prospective policyholders. 


Information in regard to all forms of Life Insurance and Annuities including total disability and double 


INQUIRY BUREAU 
John Hancock Mutual Life Insurance Company 


indemnity, from 


| oF CE CLARENDON STREET 














BOSTON, MASS. 








PRUDENTIAL IN TEXAS 

Company Enters Lone Star State for 

Group Insurance Only 

The Prudential Insurance Company of 
America has been licensed to do business in 
Texas. Edward D. Duffield, president of the 
company, stated that the company had applied 
for admission to the State solely on account of 
its expanding group insurance business and that 
it was not the intention of the company to do 
a general business in Texas. He said: 

“The Prudential has found it necessary to be 
licensed in Texas in order to give proper group 
insurance service to the Texas employees of an 
increasing number of large corporations and 


, other employers who desire group insurance 


protection in the Prudential and who have plants 
or branches of their business in Texas as well 
as other States.” 


Reliance Life Record 

The record for monthly production by one 
agency of the Reliance Life Insurance Com- 
pany of Pittsburgh was broken in May, the 
25th anniversary month, when 68 agents in the 
Western Pennsylvania Department, Farmers 
Bank Building, wrote 520 cases for $2,143,886 
life insurance, an increase of 50 per cent over 
May of last’ year. The previous record of $2,- 
141,000, made in December, 1927, also was 
held by this department which is the largest of 
the 36 maintained throughout the United States. 

This new record was made possible by a 
sales drive conducted for one week in connec- 
tion with the announcement of a new juvenile 
policy which resulted in more than 200 sales 
totalling more than $1,134,000, a company rec- 
ord for a week’s production by one department. 
It was directed by Supervisor H. T. Burnett. 

A gain of 10% per cent over May, 1927, was 
shown in the company’s paid life insurance 
business of $5,945,535 last month, and the life 
insurance in force mounted to $392,046,139. On 
May 31, the Reliance Life also had in force 
$152,679,377 accident insurance and $362,268.75 
weekly indemnity health insurance. 
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Merchants Life New Policy 

Des Mornes, Iowa, June 2.—Beginning with 
June 1 and ending Augst 31 the Merchants Life 
has put on a ninety day campaign featuring a 
new policy that has just been evolved. This 
new feature embraces a policy for two thousand 
dollars in event of death at any time during 20 
years. At the end of that period no further 
premiums are required and the policy automatic- 
ally becomes paid up for life for one thousand 
dollars payable to any beneficiary named in the 
policy in the event of the death of the insured. 
It will be seen that this policy has double pro- 
tection during the premium paying period and 
at the end of that time is fully paid up for one- 
half of its face value. The policy will be issued 
on the quarterly basis plan. 


New Life Company in Indiana 

INDIANAPOLIS, IND., June 4.—Articles of in- 
corporation have been filed with the secretary 
of State of Indiana by the Triple Link Life In- 
surance Company of Indianafolis. The cor- 
poration is organized on the mutual basis with 
no initial capital stock and is formed “to do 
a general life insurance business throughout the 
United States.” The incorporators are: John 
B. Cockrum, Richard H. Hollywood, George P. 
3ornwazzer, George E. Hershman, Fred E. Bar- 
rett, James N. Lennox, Asher W. Gray, Law- 
rence A. Handley, James T. Arbuckle, Harry F. 
Taylor and Frank S. Houston. 


Indianapolis Chamber Establishes Insur- 
ance Bureau 

INDIANAPOLIS, IND., June 4—The Indianap- 
olis Chamber of Commerce has installed an in- 
surance bureau. The purpose of the bureau is 
to keep the public well informed on insurance 
matters and machinery has been set up in the 
department to answer all questions from an im- 
partial point of view. The insurance commit- 
tee of the Chamber of Commerce always has 
advocated such a movement, but not until just 
recently did the board of directors approve the 


movement. 
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The world’s greatest physician is located 92,000,000 miles 
away. He is Dr. Sun. And the one great medicine that he 
sends is sunlight. On bright, sunny days his free dispensary 
is opento everybody, everywhere. But in the northern latitudes 
his treatments—generous applications of ultra-violet rays— 
are most successful during the summer months. 


It works its cures, mysteriously, through the skin 

In sunshine there is a wonderful healing power— 
the ultra-violet rays. These rays are most effective 
from April to November and are particularly strong 
from June to the end of September. 


G te vor i is the finest tonic and health builder. 


Ultra-violet rays do not penetrate ordinary window 
glass, or clothing except the very lightest in color and 
weight. Nor do they penetrate, to any great extent, 
smoky and dust-laden atmosphere. 


Sun baths, taken regularly, increase the red corpus- 
cles of the blood. The supply of calcium, iron and 
phosphorus in the blood is augmented. Many phy- 
sical disturbances partially due to sunlight starvation— 
notably rickets and anemia—can be relieved by daily 
sun baths. Certain skin diseases can be healed more 
rapidly when treated by the sun's rays. Sun baths 
are a valuable tonic for the organs of the body. Dr. 
Sun's best office hours are in the early morning and late 
afternoon. 


Plan, definitely, to store up health. Get your share 
of the ultra-violet rays in summer, while they are at 
their best. A booklet, “Sunlight, the Health Giver,” 
tells of many benefits to be derived from the sun's rays. 
It will be mailed free upon request to the Booklet De- 
partment, Metropolitan Life Insurance Company, 
One Madison Avenue, New York City. Send for it. 


HALEY FISKE, President 


METROPOLITAN LIFE 
INSURANCE COMPANY <*> NEW YORK 


Biggest in the World, More Assets, More Policyholders, 
More Insurance in force, More new Insurance each year. 
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SECOND EDITION 


LIFE INSURANCE SIMPLY EXPLAINED 





By WILLIAM ALEXANDER 


Secretary of The Equitable Life Assurance Society 
of the U.S 





Mr. Alexander has a nationwide reputation as a 
writer on Life Insurance, and speaks with author- 
ity. 
This, his latest book, will be useful to all classes 
of readers, and can be readily understood even by 
those who have had no previous knowledge of 
life insurance. 

It clearly explains the principles on which all 
sound life insurance rests, and describes the many 
important services that it renders to-the public. 
It will have special value for those who are com- 
prised in the following categories: 





‘Business men who ought to have some accu- 
rate knowledge about this most important 
industry. 

Men and women who have capital for invest- 
ment. 

Managers who are responsible for the train- 
ing of soliciting agents. 


Agents who wish to give their important 
clients some idea of the scope and value of 
life insurance, and the many ways in 





which it can be utilized. 
Banks, trust companies, writers, economists 
and philanthropists. 


Professors and teachers who are in charge 
of insurance classes. 


Public and private schools throughout the 
United States. 





CONTENTS 


I. A GENERAL SURVEY 
II. FounpATION PRINCIPLES 
Ill. Tue Lire Insurance Company 
IV. Scope anp VALUE oF Lire INSURANCE 
V. Services RenperED By Lire INSURANCE 





[N. B. To enhance the value of this book for 
classroom use. Frank L. Jones, formerly State 
Superintendent of Public Instruction in Indiana, 
has prepared a series of LESSons (with appropri- 
ate QUESTIONS) based on this volume as a textbook.] 


PRICES IN QUANTITIES 


Single copy....... $ 1.00 250 copies at 85c. .$212.50 
50 copies at 90c.... 45.00 500 copies at 80c.. 400.00 





N. B. Further reductions on orders for books for 
the use of schools, colleges and other educational bodies. 
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CONCLUDES PENNSYLVANIA 
INSURANCE DAYS 


Meeting at Newcastle Proves Profit- 
able to Large Gathering 








GROUP SESSIONS INTERESTING 





Captain Irvin O’Hay Proves Big Drawing 
Card at Banquet 
[By a StaFF CorRRESPONDENT] 

NEWCASTLE, PENNA., May 31.—The Pennsyl- 
yania Insurance Days program, delivered here 
this week in connection with the annual meeting 
of the Insurance Federation of Pennsylvania, 
was one of the most successful ever held, and 
drew an audience of over 500 representative in- 
surance men of the Keystone State. 

The second day of the affair was featured by 
the banquet in the evening, at which Thomas W. 
Dickey, of Newcastle, and William S. Diggs, 
retiring president of the Federation, took turns 
in presiding. The event was featured by the 
presentation to Charles H. Holland, president 
of the Independence Indemnity Company, of a 
handsome engraved and beautifully framed 
scroll, which set forth the respect and good will 
which the organization has for Mr. Holland. 
Mr. Holland was a guest of honor at all of the 
sessions. Following the dinner, adjournment 
was taken to the auditorium upstairs where 
townspeople joined in listening to the famous 
talk of Captain Irving O’Hay, soldier of for- 
tune. 

At the reception’ Monday evening the dancing 
was interrupted for a few moments while a set 
of beautiful rosewood and silver gavels were 
presented to the past-presidents of the Federa- 
tion. These were James W. Henry, Wallace M. 
Reid, Henry H. Putnum, James C. Murray, Jere 
H. Barr, Thomas B. Donaldson, Walter G. 
McBlain, William M. Goodwin, J. C. Williams, 
and William S. Diggs. 

The Tuesday program was a full one, opening 
with a Dutch breakfast at which John J. Hall, 
managing director of the Save-a-Life Cam- 
paign, was the chief speaker. A brief talk was 
made by the deputy insurance commissioner of 
Pennsylvania. 

The regular session opened with an address 
by Colonel Harry C. Fry, Jr., president of Logue 
Brothers & Co., Pittsburgh, who made an ex- 
cellent address on “Aviation and Insurance.” 
He shared honors with Henry Swift Ives, of 
the Casualty Information Clearing House, and 
Senator George T. Weingartner, of Newcastle. 

Tuesday afternoon a series of group meetings 
was held. The life group was under the chair- 
manship of H. T. Burnett, supervisor of the 


Western Pennsylvania department of the Re- 
liance Life of Pittsburgh. The program of the 
ire group was arranged by the Smoke and 
Cinder Club of Pittsburgh. Stephen B. Dayle, 
of Sharon, was chairman of the casualty ses- 


sion, and Spencer Welton, president of the New 
York Indemnity Company, led the surety dis- 
cussions, 


inne! National Park Bank of New York announces 
the opening of a bond department to purchase and dis- 
tribute securities and to provide a complete investment 
customers and friends. 


the bank’s 





LEE H. ROSS ELECTED 

Becomes Secretary of Phoenix of Hartford 

Lee R. Ross has been elected a secretary of 
the Phoenix Insurance Company of Hartford, 
effective as of July 1. Mr. Ross was born in 
Iowa in 1880. He was graduated from Armour 
Institute of Technology, Chicago, and, follow- 
ing a connection with a foreign insurance com- 
pany, joined the Underwriters Bureau of the 
Middle and Southern States. In 1909 he be- 
came a general inspector at the home office of 
the Phoenix. He was appointed superintend- 
ent of the special risk department of the West- 
ern field in 1913 and in 1923 was elected assist- 
ant secretary of the Phoenix, the Connecticut 
Fire Insurance Company and the Equitable Fire 
and Marine Insurance Company. 


W. McElligott Agency Expands 

W. McElligott, general agent for the State 
Mutual Life Assurance Company of Worcester, 
Mass., has just moved into larger quarters in 
the Pershing Square Building, 100 East 42d 
street, New York city, where his agency has 
been located for the past two years. Mr. 
McElligott started his agency six years ago at 
391 East 149th street, New York, and a year 
later moved to 30 East 42d street where he re- 
mained for three years when the rapid growth 
of the business necessitated the move to the 
present address. It is now one of the leading 
agencies of the State Mutual Life and new 
business for. the first five months of 1928 is 
slightly in excess of the new business for eleven 
months of last year. 


TWO 





agents 









We have two new terri- 
tories for two good men 
under real general 


Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 


Lecture at University of Michigan 

Two former graduates of the University of 
Michigan Wendell P. Coler, actuary of the 
Maccabees of Detroit, and Cecil F. Cross, act- 
uary of the American Life Insurance Company 
of Detroit, recently gave practical talks be- 
fore the advanced class in insurance at the Uni- 
versity. Mr. Coler discussed fraternal insur- 
ance, dealing with problems relating to re-rat- 
ing, adjusting and transferring fraternal cer- 
tificates. 


Engagement of Harry Cole Bates 

Mr. and Mrs. Charles P. Turner, of Garden 
City, announce the engagement of their 
daughter, Helen Morris, to Harry Cole Bates, 
son of Mrs. Fannie Barry Bates, of Tarrytown. 

Miss Turner is a graduate of the Cathedral 
School of St. Mary and of Vassar College and 
is a sister of Mrs. R. T. Leiper Patterson, of 
Harrisburg, Penna. 

Mr. Bates is a graduate of Hamilton College 
and of New York Law School and served over- 
seas with the Seventy-Ninth Division. He is a 
member of the Sigma Phi Society and is as- 
sistant general counsel of the Metropolitan 
Life Insurance Company. 


National Life Appointment 
The National Life Insurance Company of 
Montpelier, Vt., has appointed Louis A. Dein- 
inger, formerly of Wausau, Wis., general man- 
ager of its newly established complete general 
agency at Knoxville, Tenn. 
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Vacation Months At Hand! 


north — east — south — west— 
TRAVELERS — Motor — rail 
—steamer —-VACATIONERS — 
lakes — mountains — rivers — 
beaches — hotel resorts — BAG- 
GAGE—wardrobes—golf clubs 
—FIRES — explosions — winds 
— thefts — pilferage — robbery 
and larceny. 
































Time to sell First American 
Personal Effects Policies! 













FIRST AMERICAN 
FIRE INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK. WN. ¥. 


CARCST STURM Cmemmee oF i Bone 
way 









CASH CAPITAL — ONE MILLION DOLLARS 





NEW YORK CHICAGO MONTREAL DALLAS SAN FRANCISCO 
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H. R. WAITE 
PRESIDENT, AGRICULTURAL INSURANCE COMPANY, 
WaTERTOWN, NEW YorK 
Elected May 31, 1928 





Supplement to Tue Specraror June 7, 1928 
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FIRE INSURANCE 





HEADS AGRICULTURAL 


H. R. Waite Made President of 
Watertown:-Company 








LONG OFFICER AND DIRECTOR 





H. E. Machold Made Chairman of the 
Board, W. A. Seaver, Secretary, and 
H. W. Tomlinson, Treasurer 


H. R. Waite, formerly secretary and treas- 
urer of the Agricultural Insurance Company 
of Watertown, N. Y., was elected president, 
succeeding the late President Percy H. Will- 
mott, at the regular meeting of the board of 

| directors held last Thursday. H. E. Machold 

became chairman of the board of directors, a 
newly created position. W. A. Seaver was 
elected secretary and H. W. Tomlinson, treas- 
urer. The other officers remain unchanged. 

Mr. Waite came to the Agricultural in 1894 
as a mail clerk. He was born in 1876 in Rod- 

‘man, N. Y. He was graduated in 1894 from 
the Watertown, N. Y., High School. He was 
advanced by various stages through the account- 
ing and financial departments of the Agricul- 
tural and was made chief accountant of the 
company in 1907,:cashier in 1915, treasurer in 
1920, secretary and treasurer in 1924 and also 
a director. He is a director of the Jefferson 
County National Bank and Jefferson Securities 

| Company of Watertown, a trustee of the Water- 
town Savings Bank, director and treasurer of 

| the Watertown Chamber of Commerce, a di- 
rector of the Jefferson County Golf Club, di- 
rector of the Rotary Club, a member of the 
Black River Valley Club and director and vice- 
president of the Y. M. C. A. Mr. Waite is 
active in community affairs and is a member of 
he Congregational Church. 

An excellent portrait of Mr. Waite appears 
as a supplement to this issue of THE SPECTATOR. 
Mr. Machold has for a long time been a 
member of the board of directors of the Agri- 

| cultural. He is chairman of the board of di- 
| rectors of the Northern New York Trust Com- 
pany, president of various public utilities con- 
F nected with the Carlisle Group of Power 
| Companies and a trustee of the Equitable Trust 
| Company of New York. He was a member 
| of the New York State Legislature and con- 
| cluded his career there as Speaker of the As- 

; sembly. 

' Mr. Seaver was born in Brownville, N. Y., 

) and entered the office of the Agricultural as an 

office boy in 1906. In 1919 he was appointed a 

| Special agent to supervise the company’s busi- 

ness in Ohio. He was recalled to the home of- 
fice in 1925 and appointed executive special 
agent and in 1926 he was appointed agency sec- 
retary. He is a member of the Black River 


Valley Club and the Jefferson County Golf 
Club. He is a member of the Trinity Episcopal 
Church. 


Mr. Tomlinson was advanced from 





the position of assistant treasurer to fill the 
vacancy caused by President Waite’s promotion 
from the office of secretary-treasurer. 


BRONX FIRE TO INCREASE CAPITAL 
Oversubscription Causes Action by 
Directors 
A special meeting of the stockholders of the 
newly organized Bronx Fire Insurance Com- 
pany of New York has been called for next 
Monday to consider an increase in the capital 
from $500,000 to $1,000,000 by issuing an addi- 
tional 20,000 shares at a par value of $25 each. 
The fact that the subscription by the public to 
the original stock offering was so great has 

caused this action. 

Property owners and business interests !o- 
cated in the Borough of the Bronx, New York, 
organized the Bronx Fire Insurance Company 
and made an underwriting contract with Cor- 
roon & Reynolds, Inc., a factor which added 
greatly to the popularity of the shares. The 
stock was subscribed for at $100 a share, of 
which $25 goes to capital and $75 to surplus and 
reserve funds. With the additional sale of 
shares proposed the company will start active 
business with $1,000,000 capital and $3,000,000 
surplus and reserves, there being no promotion 
expenses charged against the subscriptions. 


E. H. Townsend, Engineer, Killed in Traffic 
Accident 

E. H. Townsend of Chicago, a widely known 
engineer for fire insurance companies in the 
West, was killed last Thursday in a traction 
accident near Danville, Ill. He was an engineer 
of the committee on fire prevention and 
engineering standards of the National Board of 
Fire Underwriters and was an authority on 
hydraulic engineering. He was born August 
31, 1875. He was educated at the DeWitt, Iowa, 
High School and the Iowa State College, where 
he received the degrees of mechanical engineer 
and electrical engineer. For five years he was 
connected with engineering companies in Chi- 
cago and Arkansas and the United States Gov- 
ernment abroad. He then entered the service of 
the Ohio Inspection Bureau and remained there 
three years when he became hydraulic engineer 
for the Western Union at Chicago. For thir- 
ten years he devoted the major part of his time 
to examining municipal water works through- 
out the West. In 1918 he joined the Western 
Engineering Bureau at Chicago, and, upon its 
dissolution in 1920, he joined the National Board 
of Fire Underwriters. 


Luncheon for Sumner Ballard 

Sumner Ballard, secretary of the National 
Board of Fire Underwriters of New York, 
was the guest of honor at a luncheon given last 
Friday at the National Board rooms by W. E. 
Mallalieu, general manager of the Bureau. New 
York city members of the executive committee 
of the Bureau were present. 
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MAY CONTEST RAMSEY 
ACT 





Companies Said to Have Reached 
Agreement Last Week 





CONSTITUTIONALITY QUESTIONED 





Conference With Agents Results in Agree- 
ment on Scale Previously Adopted 

At a conference of company officials held 
last week, it is understood that a decision was 
reached to contest the Ramsey act in New Jer- 
sey compelling insurance companies to pay the 
same schedule of commissions to agents 
throughout the State on constitutional grounds. 

Whether the action to be brought will be a 
concerted one on the part of all the companies 
concerned or whether one particular company 
will file the suit has not been determined as yet. 
However, the court action is due soon. 

The companies take the stand that the Ram- 
sey act, known as the New Jersey Senate bill 
No. 98, is not constitutional and that no legis- 
lature—or any law-making body—can make a 
law telling them what to pay anyone. 

“The Ramsey act,” said one company official, 
“is a clear violation of the constitution. If I 
am working for you, no one has the right to 
tell you what you are to pay me. That is a 
matter solely between us. I am sure that the 
courts of New Jersey—or a higher court, if 
we must go higher—will hold that the act is 
unconstitutional and that the New Jersey Legis- 
lature was entering a field it had no right to 
come into.” 

A commission scale for New Jersey has been 
finally agreed upon by a committee represent- 
ing the companies in a conference with a com- 
mittee representing New Jersey agents. 

The adopted scale is 15, 20 and 30 per cent, 
according to the special classifications of risks 
mutually agreed upon. The new commissions 
are retroactive as of March 28, 1928, the date 
of the enactment of the Ramsey act. 

The recommended brokerage is 20 per cent 
on the 30 per cent class and 10 per cent on the 
15 and 20 per cent classes. 


Made Vice-President of Stuyvesant 

William F. Watson has been elected vice- 
president of the Stuyvesant Insurance Company 
of New York, succeeding the late G. F. Hutch- 
ings. He went recently to the Stuyvesant from 
Chicago where he had been assistant manager 
of the Western department of the A£tna Insur- 
ance Company until about a year ago. 


A. C. Baillie Due Home Soon 
A. C. Baillie, secretary of the Home Insur- 
ance Company of New York, and Mrs. Baillie, 
who have been traveling in South America, ex- 
pect to sail from Buenos Aries to-day, arriving 
in New York the end of the month. 
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COMMISSIONERS TO MEET IN RAPID 
CITY 
Chain Store Writing Discussed—Eastern 
Underwriters Submit Proposal 
[By a StraFF CorRESPONDENT] 

West Bapen, Inpv., June 5.—Rapid City, 
S. Dak., in the heart of Black Hills, made fa- 
mous by President Coolidge’s last vacation, was 
chosen today as the annual meeting place this 
year of the National Convention of Insurance 
Commissioners during the week of September 
17. Omaha, Detroit and Buffalo were presented 
to the committee but when Commissioner Lewis 
finished extolling the beauty of the Black Hills 
the election was over. Six topics were chosen 
upon which formal papers will be prepared. 
They are: unauthorized insurance, uniform in- 
surance laws, as suggested by the American Bar 
Association examinations, marine insurance, ac- 
quisition costs of life insurance companies, and 
the proper methods to be used in writing chain 
store coverages. 

At the meeting of the committee on fire in- 
surance, presided over by Commissioner Liv- 
ingston of Michigan, two very interesting topics 
were discussed, one of which was disposed of 
and the other was referred to a special com- 
mittee composed of Livingston of Michigan, 
Freedy of Wisconsin and Yenter of Iowa. The 
former had to do with the so-called “Fifty-fifty 
Policy” on plate glass, which was being writ- 
ten by five companies, three of which were 
discontinuing and the other two were satisfied 
to continue on a recommended basis. The sec- 
ond was a discussion of the proper method to 
be used in writing chain store properties. 

Vincent Gallagher, secretary of the America 
Fore Group, submitted a report from a group 
of company members of the Eastern Underwrit- 
ers Association containing recommendations, 
including the organization of an Inter-State 
Underwriters Bureau and the establishment of 
an average rate for the chain store properties. 
The entire subject was placed in the hands of a 
committee, which will report in September. 


TWO NEW FIRE COMPANIES 
ORGANIZING 
J. S. Frelinghuysen Incorporating Ameri- 
can Constitution and American Home 

Two new fire insurance companies, the Amer- 
ican Constitution Fire Assurance Company and 
the American Home Fire Assurance Company, 
are being organized under the laws of New 
York by interests identified with ex-United 
States Senator Joseph S, Frelinghuysen. Each 
company is to be incorporated under sections 
110 and 150 of the New York State insurance 
laws and will have a capital of $1,000,000 and 
a paid-in surplus of $1,500,000. The incorpor- 
ators, the same for both companies, are: Joseph 
S. Frelinghuysen, H. Edward Bilkey, Frank C. 
Ferguson, Henry R. Sutphen, William F. Wat- 
son, John E. Colgan, Edward Harding, C. C. 
Schmalz, W. F. Diefenbach, Louis Habig, F. 
N. Brown, Raymond M. Faith and W. A. 
Folley, 

The Frelinghuysen group now includes the 
Stuyvesant Insurance Company of New York 
and the Industrial Fire Insurance Company of 
Akron, Ohio. 


Fire Insurance 








MAY NEVER RETURN FROM FRENCH 
LICK 
Chicago Committeemen to Stay at Resort 
Until Agreement Is Reached 

Cuicaco, Itt., June 5.—A new joint commit- 
tee to formulate a workable set of rules for 
fire insurance acquisition costs in Cook County 
now is in session at French Lick Springs, Ind., 
and its members have promised not to return 
until a plan is agreed upon. Following an open 
forum held here on Tuesday, the members de- 
parted for their conference. 

Those in the group include, Nathan Klee, 
Charles P. Whitney, Oscar E. Aleshire for the 
Board; C. R. Tuttle, John H. Thomas and J. 
R. Wilbur for the Union; and Herbert A. 
Clark, Walter D. Williams and C. H. Yunker 
for the Bureau. They were accompanied by 
Ernest Palmer, manager and counsel, Jay Glid- 
den, associate manager, and Miss Laverne Hand, 
assistant secretary of the Chicago Board. 

The committee on Tuesday circulated a letter 
to each class, one member of the Chicago Board 
asking excess commission warfare be stopped 
immediately as an indication that they really 
want a suitable schedule adopted. The letter 
asks that no new agreements, brokerage con- 
nections or class 2 appointments be made on a 
higher commission scale than fifteen, twenty 
and twenty-five per cent. 


ADOPT E. U. A. SCALE 
Corroon & Reynolds Take Action in New 
Jersey 
Corroon & Reynolds, Inc., of New York, 
have announced that they have adopted with- 
out any variations whatever the scale of com- 
missions agreed upon last week by the Eastern 
Underwriters Association and representatives of 
the New Jersey local agents as those which are 
to be paid in New Jersey. Since Corroon & 
Reynolds, Inc., are managers of one of the 
largest and most active groups of fire insur- 
ance companies not affiliated with the Eastern 
Underwriters Association it is extremely prob- 
able that this action will have a decided effect 
upon the action of other non-affiliated com- 

panies. 


Concentrating Special Hazards 
(Concluded from page 3) 


are now including in their leases a clause which 
compels the tenant causing an increase in the 
insurance cost to pay the landlord the added 
charge for insuring his building against fire 
damage. The other tenants, are not so assisted 
and must look after their own increases. 

If instead of giving no consideration to this 
situation, dangerous occupancies of similar haz- 
ard would as far as possible segregate them- 
selves in structures erected and equipped to re- 
sist fire and retard the spread of flames, the 
proprietors of such lines of business would help 
themselves by obtaining lower rates. The non- 
hazardous tenancies now forced to carry part 
of an unnecessary burden would also benefit by 
being freed from penalties. Well constructed 
properties with sprinkler equipment and with 
elevator shafts and other vertical openings 
properly enclosed, offer not only lower insurance 
costs than readily burnable structures, but they 
also provide a vital measure of safety for em- 
ployees that is too often lacking in the average 
commercial building. 
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BUYS INTO VIRGINIA BANK 
Action of Bank of Italy First Thought to 
Be Based on Agency Ownership 

Ricumonp, Va., June 5.—Of particular inter- 
est to insurance men in the East is the fact that 
the Bank of Italy has bought 1100 shares of the 
stock of the State Planters Bank of Richmond, 
one of the largest and most powerful banking 
institutions in Virginia. The transfer of this 
block of stock was announced here in the local 
papers some time ago. Since then there has 
been active trading in State Planters shares. 
Quite recently a vice-president of the Bank of 
Italy was in Richmond and his visit gave rise 
to speculation as to whether its purpose was to 
obtain accretions to the Bank of Italy’s present 
holdings of State Planters stock. Because of 
the widespread insurance activities of the Bank 
of Italy on the Pacific Coast local insurance men 
are wondering whether the bank is trying to 
enter the Atlantic States, and if successful what 
will be the effect on the insurance business. 

Special significance attached to the Bank of 
Italy’s purchase of State Planters Bank shares 
rather than the shares of any other local bank 
for the reason that it was reported here that 
the State Planters was interested in one of the 
large local agencies of Richmond. An investi- 
gation today, however, disclosed the fact that 
the bank is no longer interested in the agency. 


Kansas Insurance Day 
The Kansas Insurance Day will be held at 
Wichita, Kan., Thursday, June 14 in the Hotel 
Lassen. Speakers will include Charles  T. 
Evans, vice-president the Home Life Insurance 
Company of Little Rock; Frank Chandler, as- 
sistant resident manager the American Em- 
ployers Insurance Company of Chicago; Harry 
Curran Wilber, manager consultant, of Chi- 
cago; C. M. Cartwright, managing editor of 
the “National Underwriter” of Chicago; W. A. 
Elston, State fire marshal of Topeka, and W. 
R. Baker, Insurance Commissioner, of Topeka. 
A tour of the city has been arranged and a 

banquet will be held in the evening. 


National Liberty Increases Capital 

The capital of the National Liberty Insurance 
Company of New York is to be increased from 
$2,000,000 to $2,500,000, the stockholders of the 
company having unanimously approved the rec- 
ommendations of the directors. The shares are 
to be split from $10 par to $5 par and rights 
will be offered to stockholders of record June 
15 to subscribe at $50 a share for one new share 
for each four shares then held. Rights will 
expire July 5. The sale of 100,000 new shares 
at $50 a share will add $500,000 to capital and 
$4,500,000 to surplus. The old stock has been 
selling at around $300 a share. 


To Be Married Soon 
Beverley Call Irwin, assistant secretary of 
Leon Irving & Company, Inc., agents of the 
Automobile Insurance Company of Hartford 
at New Orleans, the youngest son of Leon 
Irwin, will be married June 16 to Miss Ula C. 
Coleman of Beaumont, Texas. 
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Shadows 


NVISIBLE shadows hover over every vacation 
trip. It’s joys can be clouded at any moment by the 
annoying loss of personal belongings. The danger is 
resent from the moment the vacationist steps out 
of his door. 

Our agents are getting closer to their clients and 
closer to prospective clients by concentrating zow 
on the protection offered by Personal Effects Insur- 
ance. They are making a surprising summer sales 
record by removing the shadow of loss by theft, fire, 
and the hazards of transportation. 

How ? By showing that Personal Effects policies 
are good all year round, anyplace away from home. 
By proving that day for day, this is the most reason- 
able, as well as one of the most essential forms of in- 
surance obtainable. 


Agents are invited to write for Selling Points 
and Outline of the Personal Effects Policy. 


wTVERPOOL, 


—. 


~ a0 J ONDON 


~ GLOBE, 


Insurance C@ mp 


Executive Ojfices: 1 Pershing Square 
80th Park Ave. at 42nd St., New York, N.Y. 


Year in the 
United States 


Pacific Coast Dept. 
SAN FRANCISCO 


Western Dept. 
CHICAGO 


THE NATIONAL INSTITUTION WITH A WORLD WIDE BACK GROUND 
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Traveling ’Round 
in a Circle 


The used car today is traded-in on the 
new car tomorrow. The new car day 
after tomorrow becomes the used car. 
And so it goes—unceasingly. 

The agent who is getting the bulk of 
this profitable business is the agent who 
can offer a complete insurance service, 
backed by a dependable company with a 
reputation for prompt and satisfactory 
settlements. 

The Philadelphia Fire & Marine In- 
surance Company is that kind of com- 
pany. 

Your request for full information will 
be promptly answered. 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


Head Office—1600 Arch Street, Phila., Pa. 
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Field Annuals 


Insurance Directories 


for 


*Greater New York 

+New York State 
New Jersey South Carolina 
Kentucky Virginia 


Tennessee 
North Carolina 








Texas 
*City and Suburban. 


tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


?. 0. BOX 617 LOUISVILLE, KY. 
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FRENCH INSURANCE 
STOCKS REACTING 





Optimistic Tone Results from Stabiliz- 
ing Business 





SLOW RECOVERY OF FRANC IS BIG 
FACTOR 





Old, Conservative Companies Rest on 
Sound Operating Basis 

Before the World War, the shares of French 
insurance companies were considered as being 
investments beyond any hazards. Dividends and 
exchange quotations moved within narrow and 
conservative limits. The holders of these secu- 
rities were conservative investors and thought 
little of exchanging their holdings, which they 
knew to be good and safe. 

Even the war did not change this situation to 
any extent. Strong and liquid reserves, which 
had been built up through years of conservative 
management, inspired confidence and stability. 
The economic and financial crisis of 1920-21 was 
quickly overcome and these shares continued as 
a favorite investment of small capitalists and 
saving people. Later on, private insurance was 
much attacked and government monopoly of in- 
surance for a while was a very real threat. This 
severely affected quotations; they went down 
and many shareholders lost confidence and 
withdrew their support. The situation was sum- 
marized in a recent issue of La Reassurance, 
and it was pointed out that the depreciation of 
the franc, which set in later on, made a sane 
conduct of the business almost impracticable. 


Insurance became, for a time, in the face of 
the constantly fluctuating values, almost an illu- 
sion. The investments of the companies shrank 
and fiscal laws added to the difficulties of the 
companies. Large amounts were invested in 
securities at a fixed rate of interest, paid in 
depreciated currency and these securities depre- 
ciated enormously. The investments were, to a 
large extent, strictly prescribed by laws which 
made no allowance for these abnormal condi- 
tions, but were rigid in their requirements. 
However, it must be borne in mind that many 
of the largest French insurance companies are 
extensive holders of profitable real estate which 
increased in value and brought good returns, 
once the restrictions as to rents were removed. 

All these factors greatly affected the value 
and quotations of insurance shares. Stock divi- 
dends brought compensation to the shareholders 
but affected the quotations on the Paris Bourse. 

The revalorisation of the franc brought stabil- 
ity and security back into the business and, in 
countries where French influence is prevalent, 
business was much extended. The companies 
specializing in the class of business gained in 
the quotation of their shares accordingly. 

Aiter stabilization has been legally accom- 
plished, insurance companies’ shares will rise 
in value and reward those who have held them. 
The extreme conservatism of the large com- 
panies will bear fruit and the shares of French 
insurance companies will probably be a good 
investment with a promising future. 


BUREAU COMMITTEE APPOINTMENTS 
Herbert A. Clark Heads Executive Body 


Ralph Rawlings, president of the Western In- 
surance Bureau, has announced the following 
committee appointments: 


CONFERENCE COMMITTEE 
W. D. Williams, chairman; B. Auerbach; H. 
A. Clark; D. W. Crane; F. S. Danforth; C. N. 
Gorham; F. M. Gund; W. E. Wollaeger, and 
C. H. Yunker. 


EXECUTIVE COMMITTEE 
H. A. Clark, chairman; C. H. Coates; D. W. 
Crane; C. N. Gorham; F. M. Gund; E. T. 
Lyons; W. D. Williams; W. E. Wollaeger. and 
C. H. Yunker. Ex-officio: Messrs. B. Auer- 
bach and F. S. Danforth. 


} GRIEVANCE COM MITTEE 
Victor Roth, chairman; C. W. Bailey; C. H. 
Coates; E. T. Lyons, and E. T. Tanner. 


ARBITRATION COMMITTEE 
W. D. Williams, chairman: H. A. Clark; E. 
E. Cole; A. F. James, and C. H. Yunker. 


FINANCE COMMITTEE 
H. A. Clark, chairman; B. Auerbach, and C. 
H. Yunker. 


MEMBERSHIP COMMITTEE 
W. E. Wollaeger, chairman; D. W. Crane; 
E. G. Pieper, and E. T. Tanner. 


Map CoMMITTEE 
C. H. Yunker, chairman; C. W. Bailey, and 
W. E. McCullough. 


PATROL COMMITTEE 
Victor Roth, chairman; F. M. Gund, and H. 
W. Letton. 





Co-operation 


One of the principles 
laidj down by [ our 
founders was that of 
square dealing, fair- 
ness and complete co- 
operation with our 
agents. We are con- 
stantly striving to live 
up to this heritage in 


all our transactions. 
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PRoGRAM COMMITTEE 
C. H. Coates, chairman; F. S. Danforth, and 
G. W. Unverzaght. 


PUBLICITY AND Epucation COMMITTEE 
B. Auerbach, chairman; F. S. Danforth, and 
W. E. McCullough. 


TRACTION COMMITTEE 
f C. H. Yunker, chairman; J. H. Cifford; C. N. 
Gorham; F. A. Rothier, and G. W. Unverzagt. 


_ UniForm Forms Committee 
_F. S. Danforth, chairman; H. A. Clark; C. 
N. Gorham; E. T. Tanner, and C. H. Yunker. 


CoMMITTEE ON Co-OPpERATION oF BUREAU 
Fretp Men 
E. T. Tanner; C. H. Coates; C. N. Gorham ; 
F. M. Gund, and E. T. Lyons. 


SUPERVISORY COMMITTEE 
H. A. Clark; W. D. Williams, and C. H. 
Yunker. 
CoMMITTEE ON MuttrPuicity or Pcricy Forms 
E. T. Tanner, chairman; B. L. Hewett, and 
W. E. Wollaeger. 





George E. Krech, Vice-President Great 
American ‘Insurance Company 

The directors of the Great American Insur- 
ance Company of New York city have acted 
upon the following promotions in the executive 
staff of the company as announced by Charles 
G. Smith, chairman of the board: George E. 
Krech, secretary, to be vice-president and secre- 
tary; Eugene S. Archer, Robert S. Glass and 
Logan J. Borland to be secretaries; John V. D. 
McMaster to be financial secretary. Mr. Krech 
also was made vice-president and secretary of 
the American Alliance Insurance Company of 
which he formerly was secretary. He has been 
prominently connected for many years with the 
Great American organization. Following a pe- 
riod in which he supervised the company’s ac- 
counts he took on more important executive 
work and was made secretary. 


Capital Increase for Industrial Fire 


The Industrial Fire Insurance Company of 
Akron, Ohio, plans to increase its capital from 
$300,000 to $500,000 by issuing $200,000 new 
capital stock. Formal action on the plan, which 
has already been approved by previous action 
of the stockholders, will be taken next week. 

The Industrial Fire is a member of the Joseph 
S. Frelinghuysen group and has been in busi- 
ness since 1911 and under control of the Fre- 
linghuysen interests since 1915. Present stock- 
holders will be given rights to subscribe for 
the new stock at $20 a share in proportion of 
two new shares for each three held. The par 
value of the stock is $10 a share, which will 
give $200,000 additional capital and also add 
$200,000 to the company’s surplus, increasing it 
to over $500,000. The plan is to become effec- 
tive July 1. 


Aviation Insurance Display 
PHILADELPHIA, PENNA., {June 5.—The Phila- 
delphia branch office of the Independence Fire 
and Independence Indemnity, of which Walter 
A. Munns is manager, this week has its entire 
big window devoted to a display of aviation and 
aviation insurance. 
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THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 
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New York Department: 
85 John Street 








HENRY W. GRAY, Manager 
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J, ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 











FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 




















Address Home Office for Agency Connection 


i HAMPTON ROADS © 
FIRE «» MARINE 
Insurance Company 


NORFOLK, VA. 
HENRY G. BARBEE 


President 


P. D. BAIN 
Chairman of the Board 


























GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 


oe. 2°) RZ) CASH CAPITAL 
1869 ~ © IWZ/  $2.500.000.00 
ae, 


ORGANIZED 


NEW HAMPSHIRE 
FIRE INSURANCE CO. 
Manchester, N. H. 
ASSETS $14.675,712.03 © 


TOTAL LIABILITIES EXCEPT CAPITAL 
$ 7.032,749.55 


POLICYHOLDERS SURPLUS 
$ 7.642,.962.48 
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FORT SCOTT, KANSAS 


The Western Automobile Insurance Company 
The Western Automobile Casualty Company 
The Western Fire Insurance Company 


HOME OFFICES 
FORT SCOTT, KANSAS 


Established in 1g1o. 

Operating in 20 States. 

Combined Assets $2,870,200 

Combined Capital and Surplus $1,080,392. 
Cash Income, 1927, $2,002,796. 


=4 -4 =4 -4 =4 


Desirable Agency opportunities 
in unoccupied territories 


E. C. GORDON 
Secretary 


RAY B. DUBOC 
President 
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SUNDERLIN’S LECTURES 
Two Additional in Series of Forty Are 
Published 

“Loss—When Payable” is the subject of lec- 
ture number thirty of the series of forty lec- 
tures by Charles A. Sunderlin on The Fire In- 
surance Contract. The lecture is just off the 
press, and is now being distributed to sub- 
scribers by The Spectator Company. 

It is sub-divided as follows: 

(1) Loss—when payable—general; (2) Steps 
to be taken by insured; (3) Insured has no 
right to action until expiration of period; (4) 
Arbitration may extend time. 

Part II—Award. (1) General; (2) Con- 
clusiveness; (3) Fraud; (4) Adequacy; (5) 
Validity; (6) Notice to insured; (7) Right to 
sue; (8) Delay. 

Part III—Non-Waiver by Appraisal or 
(1) General; (2) Purpose; (3) 
General rule; (4) Forfeiture. 

Part IV—To whom Payable. (1) General 
rule, (a) Insurable interests, (b) Rights of 
parties, (c) Husband and wife, (d) vendor and 
purchaser, (e) Landlord and tenant, (f) Life 
tenant and remainderman. 

Part V—Limitations of Actions. (1) Statu- 
tory limitation; (2) Reasonable; (3) Time, 
(a) Begins when. 

“Adjustments” is the subject of lecture num- 
ber thirty-one of the series. It has also just 
been published by The Spectator Company and 
is now ready for delivery to subscribers. 

It is rather hard to conceive of a more im- 
portant subject in Fire Insurance to the com- 
panies and their representatives than that which 
is presented by the author of this lecture.. Ad- 
justments is the foundation of the business, 
both from the standpoint of the insured and 
the insurer. In the series of lectures on In- 
surance Losses Mr. Sunderlin has probably pre- 
sented in a more thorough and comprehensive 
manner than heretofore the analytical and legal 
side of the business of Adjustments. With the 
aid of these lectures, which are so presented as 
to be interesting, in concise and readable form, 
it will no longer be necessary for adjusters 
and insurance representatives generally to be 





guided by guess-work and personal experiences, 
but the business from their standpoint is re- 
duced to a legal science. 

“The subject of adjustments,” says Mr. Sun- 
derlin in beginning the lecture, “in a larger 
sense, embraces losses, which are treated in the 
six preceding lectures, numbers twenty-five to 
thirty, inclusive, and also includes the two suc- 
ceeding lectures, numbers thirty-two and thirty- 
three, on the subjects, respectively of Subroga- 
tions and Insurer’s Liability. But, by and large, 
the services of an adjuster are of such impor- 
tance to the fire insurance world that he should 
not only have definite understanding of the 
various lectures pertaining to losses and adjust- 
ments, but should have fundamental comprehen- 
sion of the general principles of the business 
and its relationship to the public as set forth 
in the entire series of lectures. He should have 
such knowledge of the business that he thor- 
oughly understands the construction and opera- 
tion of the policy contract, and the subjects of 
co-insurance, valued policies and mortgagee in- 
terests. The adjuster should know under what 
circumstances the principles of waiver and 
estoppel, misrepresentations and warranty, and 
matters voiding and suspending the policy ap- 
ply to the making of the adjustment. In short, 
the duties of the adjuster should not be founded 
upon mere guess-work or superficial knowledge 
resulting from experience alone, but should be 
fortified by intelligent understanding of the 
principles of fire insurance and the law in- 
volving the circumstances of each case.” 

This lecture treats, more particularly, of the 
powers and duties of the adjuster, and his re- 
lationship to the company and the insured in 
making the adjustment. Its headings are: 

(1) Definition; (2) Adjuster; (3) Powers 
and Duties; (4) Authority of Adjuster; (5) 
Illustrations; (6) Implied promise; (7) Excep- 
tions; (8) Oral agreement; (9) Negligence; 
(10) Waiver-proof of loss; (11) Illustrations ; 
(12) Question for jury; (13) Forfeitures; (14) 
Knowledge; (15) Liability; (16) Option; (17) 
Salvage; (18) Mortgagor and mortgagee, (a) 
measure of recovery, (b) conversion by salvage 
by mortgagor; (19) right of action. 
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WILL MEET AT POLAND SPRINGS 
New England Associations Convene 
June 20 

Boston, Mass., June 4.—Again this year, 
midst the picturesque scenery and ideal environ- 
ment of Poland Springs, Maine, New England 
insurance agents will gather at the famous re- 
sort for the seventh annual convention of the 
State associations. Serious consideration has 
been given to securing presentations of the 
many controversial problems from leaders who 
are closely in touch with all phases of them. 
The convention will open Wednesday evening 
June 20, with the usual get-together dinner. 
Thursday and Friday forenoons will be given 
up to business sessions, leaving the afternoon 
and evenings, as at previous conventions, for 
recreation and entertainment. Among the well- 
known speakers who will discuss ways to pro- 
mote better practices and relations in the con- 
duct of the business are: Sumner Rhoades, 
manager of the Eastern Underwriters Associa- 
tion; T. Alfred Fleming, chairman Fire Pre- 
vention Committee, National Board of Fire 
Underwriters; W. Eugene Harrington, presi- 
dent of the National Association of Insurance 
Agents; John W. Downs, manager of the In- 
surance Federation of Massachusetts, and Dud- 
ley Harmon, executive vice-president of the 
New England Council. The subjects of their 
addresses will be announced later. 





KENTUCKY CONTEMPLATES SELF- 
INSURANCE 
Question of Canceling Present Lines Is Be- 
ing Discussed 

FrANKForT, Ky., June 4.—Insurance totaling 
$4,740,000 carried on the new Capitol, the old 
Capito}, the Governor’s Mansion, the State 
garage and the power house of the new Capitol, 
all located in this city, may be canceled shortly. 
The State Sinking Funds Commission today 
took under advisement this proposition. The 
total annual premium on the policies is $30,- 
341.22. 

The new Capitol is insured for $4,000,000, 
where as it did not cost but little over a million 
to build it. This policy i$ divided equally be- 
tween fire and tornado. The contents in the 
building are insured at $100,000. The insurance 
on the Mansion is $100,000 and $10,000 on the 
contents. The power house insurance is $15,000 
and $15,000 on the contents. The old Capitol 
is insured at $50,000 and $50,000 gn the con- 
tents. The tornado insurance in each case is 
the same. 

If the insurance is canceled it will collect in 
unearned premiums approximately $25,000. 

The question of the State carrying its own 
insurance was one of the most troublesome at 
the recent legislature. It is certain to be one 
of the issues in the next campaign. 


Jefferson Fire in Massachusetts 
The Jefferson Fire Insurance Company of 
Newark has been admitted to transact busi- 
ness in Massachusetts and has appointed Kaler, 
Carney, Liffer & Company, 200 Franklin street, 
Boston, as agents for Boston and the Metro- 
politan District. 
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American Re-Insurance Co. 
of Pennsylvania Provident Mutual 
67 Wall Street New York, N. Y. Life Insurance Company of Philadelphia 
Assets - - - - $5,295,365.27 Pennsylvania Founded 1865 * 
Capital and Surplu - - 2,093,903.92 
Voluntary Catastrophe Reserve 500,000.00 : 
Reserves - a “ - 2,701,461.35 Since premiums were much reduced January 1, Br 
1927 the average premium per policy has been 3 
RE-INSURANCE ONLY increased owing to a larger average policy. 
CASUALTY LINES The new dividend scale, in effect January 1, 
1928, shows on the average a greatly reduced ' 
Co ing with di -writing Insura Co pany i 
ee a ipa cost to the policyholder, which should enable ins 
Qualified before U. S. Treasury and Licensed by Principal States the Provident agent still further to increase ( 
Finanelally Strong Conservatively Managed Liberal Contracts his production and the size of the policy sold. litt 
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CHICAGO COMMISSION 
WAR ENDS 


Brokerage Battle on Fidelity and 
Surety Lines Reaches Armistice 








COOK COUNTY INVESTIGATION 
PLANNED 





National Surety and New York Indemnity 
Withdraw 30 Per Cent Offer 

Cuicaco, Itt., June 5—Cook County’s own 
little “commission war” for fidelity and surety 
business came to an abrupt end on Monday, 
when the New York Indemnity and the Na- 
tional Surety withdrew their offer to pay brok- 
erage of 30 per cent. 

It is unofficially understood that all of the 
companies operating in this territory have 
agreed to abide by the national commission 
schedule for fidelity and surety and that the 
National Surety and New York Indemnity were 
successful in their motive. 

These two companies openly announced that 
they would pay brokerage of 30 per cent over 
a week ago just to focus the attention of the 
Acquisition Cost Conference upon the un- 


_ bridled competition that was in progress here. 


They had been paying the accustomed schedule 
of 30 per cent to general agents, of which 20 
per cent could be brokerage, but they found that 
the higher brokerage payments of others denied 
them much of the business. 

The local settlement is understood to be 
largely due to the recent action of the Acqui- 
sition Cost Conference in employing an arbi- 
trator to investigate violations. It also was un- 
derstood that an investigation of the Chicago 
situation was being planned. 





J. C. BRADLEY MADE PRESIDENT 
Heads Casualty Field Club of Illinois at 
Annual Election 
Cuicaco, Itt., June 5.—J. C. Bradley, of the 
Zurich, was elected president of the Casualty 
Field Club of Illinois to succeed Freeman Read, 
of the Globe Indemnity, at the annual meeting 
held Monday. This is the organization that 
held the first casualty sales congress recently. 
Other officers include Ralph Miller, London 
Guarantee, and L. W. Berger, United States 
Fidelity and Guaranty, vice-presidents; W. J. 
Patterson, Ocean Accident, secretary-treasurer. 
The executive committee includes E. E. Sander- 
son, E. O. Wagoner, J. G. Fenn, C. H. Smith 

and J. E. Murphy. 





Standard Surety and Casualty Being 
Organized 

The Standard Surety and Casualty Company 
of New York is being organized in that city 
with a capital of $1,000,000. The incorporators 
of the new company are William R. Stephenson, 
C. V. Hickox, Louis Tofte, David Rumsey, 
John Hill Morgan, William A. Lockwood, Vin- 


cent H. Rothwell, Henry N. Arnold, Mark W. 
Maclay, Richmond L. Brown, Alfred J. 
L’Heureux, Louis J. Wolff and Harding Cowan. 


CONSOLIDATED INDEMNITY COMPLET- 
ING ORGANIZATION 
Many Prominent Names on the List of 
Incorporators 

The organization of the Consolidated Indem- 
nity and Insurance Company, New York, early 
notice of which was contained in THE SpEc- 
TATOR for May 10, is being rapidly completed. 
This is the company for which John F. Gilchrist, 
chairman of the New York Transit Commission, 
has been mentioned as president, though at this 
writing no officers have as yet been announced. 

Among the incorporators are Bernard K. 
Marcus, president of the Bank of the United 
States, and Saul Singer, president of the Cloak, 
Suit and Skirt Manufacturers’ Association. 
The other incorporators are George J. Atwell, 
Joseph C. Brownstone, William Fox, John F. 
Gilchrist, Samuel H. Golding, William F. Ken- 
ney, William Klein, Gerhard Kuehne, C. Stan- 
ley Mitchell, James J. Riordan, A. S. White, 
Jac. L. Hoffman, I. H. Rosenthal, R. Sadowsky 
and A. E. Lefccurt. 





Ten Leaders in Plate Glass Insurance 
for the Year 1927—Compiled by 
The Spectator 
Net 
Premiums 
Received 


New York Cas., New York... .$1,033,111 


Lloyds Plate Glass, New York 913,021 
Metropolitan Cas., New York.. 867,834 
Fidelity and Cas., New York.. 841.632 
Travelers Indemnity, Hartford 831,136 
ZEtna Cas. & Surety, Hartford 726,796 
U. S. Fid. & Guar., Baltimore... 712,517 
Maryland Casualty, Baltimore. 586,360 
Globe Indemnity, Newark..... 579,302 
New Jersey Fidelity and Plate 

Glassu Newatle cc.n«2ss8 oe «ds 566,449 


00 | ene CECe CEE $7,658,158 


The ten leaders in plate glass business 
in 1926 had a premium income of $8,562,- 
850, so that the decrease in 1927 amounted 
to $904,692 for a percentage of 10.6. 











Radium Poisoning Case 
(Concluded from page 3) 
effected “solely because of the humanitarian 
considerations” advanced by Judge Clark. 

The case, because of the unusual nature of 
the occupational hazards involved and because 
of its appeal to pity at the plight of the poisoned 
employees, had aroused almost nation-wide in- 
terest, the daily newspapers reporting develop- 
ments from day to day. 

The fact that insurance adjusters took part 
in the bringing about of the settlement will be 
further evidence to the public at large of the 
growing willingness of insurance companies to 
settle all just claims as and when due. 


SOUTHERN SURETY BEING 
REINCORPORATED 


Company Launched Again, This Time 
in New York 








CALDWELL INTERESTS BACK MOVE 





Des Moines Organization Had 1927 Pre- 
miums of $8,515,680 

The Southern Surety Company of New 
York is being reincorporated in the Empire‘ 
State and, when its formation is completed, it 
will take over the entire assets, field force and 
business of the Southern Surety Company of 
Des Moines. Rogers Caldwell, Nashville 
banker and present owner of the Inter-South- 
ern Life of Louisville and the Missouri State 
Life of St. Louis, and interests identified with 
the Caldwell organization are sponsors of the 
new move in the affairs of the Southern Surety. 

The incorporators of the Southern Surety 
Company of New York are: Rogers Caldwell, 
Hillsman Taylor, Charles S. Cobb, Frank A. 
Ungles, J. DeWitt Garter, James E. Caldwell, 
Charles S. Sargent, R. R. Williams, Jr., Allan 
McCulloh, Campbell Locke, Herbert S. Ogden, 
James D. Ewing and Robert E. McCormick. 

Specifically, the company will transact the 
classes of surety business designated in sub- 
divisions 2, 3, 4, 5, 6, 7, 9, 10 and 11 of Sec- 
tion 70 of Article 2 of the New York insur- 
ance law. 

According to the 1928 edition of The Handy 
Chart of Casualty, Surety and Miscellaneous 
Insurance Companies, published by The Spec- 
tator Company, the Southern Surety of Des 
Moines had net premiums written during 1927 
of $8,515,680, with a total income of $9,852,- 
432. The capital, as of December 31, 1927, was 
$1,200,000; assets were $8,857,802, and the sur- 
plus was $1,409,038. 


HEADS UNDERWRITING DEPARTMENT 
OF HUDSON CASUALTY 
William C. Krumrey, New Appointee, Has 
Had 30 Years’ Experience 

M. A. Kreps, vice-president of the Hudson 
Casualty Insurance Company, Jersey City, has 
announced the appointment of William C. 
Krumrey as supervisor of the underwriting de- 
partment. 

Mr. Krumrey, who has had about 30 years 
of insurance experience, was for many years 
in charge of underwriting in the New York 
office of the London Guarantee and Accident 
Company, and, later, superintendent of the com- 
pensation and liability department of the New 
York branch of the Metroopolitan Casualty In- 
surance Company. He has also been connected 
with the underwriting and production depart- 
ments of the A=tna Life Insurance Company at 
its New York branch, and Minner & Yoost Inc., 
metropolitan managers of the Zurich General. 
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GLOBE INDEMNITY 
Ralph W. Smiley to Handle Advertising, 
News and Educational Matter at Home 


Office 
A. Duncan Reid, president of the Globe In- 
demnity Company, has announced the appoint- 


ment, effective June 1, of Ralph W. Smiley as 
director of publicity to assume charge of ad- 
vertising and publicity at the company’s home 
office in Newark, N. J., succeeding Arthur 
Neugebauer, resigned. 

For the past two years Mr. Smiley has been 
associated with the Metropolitan Casualty In- 
surance Company of New York as publicity 
director. For eight years prior to that connec- 
tion he was at the home office of the A¢tna 
affiliated companies in Hartford, during most of 
which time he served as agency assistant to 
Vice-President W. L. Mooney in the casualty 
agency department. 

3efore entering the insurance field, Mr. 





RatpH W. SMILEY 


Smiley was with the Regal Shoe Company of 
Boston as sales promotion manager. He was 
also for several years on the staff of the Alex- 
ander Hamilton Institute of New York city. 

Mr. Smiley was born in Waterville, Me., re- 
ceived his preliminary education in the public 
schools of Hartford, Conn., and in the Rox- 
bury (Mass.) Latin School. He attended 
Harvard University and was graduated in 1907 
with the degree of A.B. 

Mr. Smiley was chosen to serve as chairman 
of the casualty group sessions of the Insurance 
Advertising Conference, to be held in Wash- 
ington, D. C:, next October. 


New Residence Burglary Policy May Not 
Increase Rates 
PHILADELPHIA, PENNA., June 5.—The new 
residence burglary, theft and larceny policy, 
adopted by the Bureau companies and which 
most non-Bureau companies will also issue be- 
ginning July 1, while it is expected to slightly 
increase the loss ratio on small losses, will not 
make the experience bad enough for the com- 

panies to increase the rates, it is believed. 
The new policy contains the clause “for all 





BECOMES PUBLICITY DIRECTOR OF 





loss by burglary, robbery, 
The insertion of the word robbery makes the 
coverage more broad while not extending the 
coverage any. This is due to the fact that 
companies paid on robbery losses and simply in- 
serted the word to make the coverage clearer 
to the insuring public. 


Jefferson Auto Mutual Casualty Publishing 
Notice of Incorporation 

The Jefferson Auto Mutual Casualty Insur- 
ance Corporation is publishing notice of its in- 
tention to incorporate in New York papers this 
week. First notice of the formation of this 
company, together with a full list of the incor- 
porators, appeared in Tue Sprecrator of De- 
cember 15, 1927. 


theft or larceny.” 





LONDON GUARANTEE AND ACCIDENT’S 
NEW ENGLAND BUSINESS 

All States to Be Handled Through Boston 
Branch, Except Connecticut 

C. M. Berger, United States manager of the 
London Guarantee and Accident Company, Ltd., 
has announced that, effective June 1, all busi- 
ness in New England with the exception of Con- 
necticut will be handled through and under the 
supervision of its New England department at 
141 Milk street, Boston, of which Harold A. 
McKenna is resident manager. 

This New England department was opened 
by the London on May 1, 1921, with Mr. 
McKenna as special agent. He later became 
branch manager on July 1, 1925, but did not 
then supervise Eastern Massachusetts. 


Why Not Co-operate 
Writing 
Credit Insurance? 


General Insurance Brokers, have you ever con- 
sidered the selling possibilities of this rapidly- 
expanding form of insurance? 

While it takes a specially trained agent to sell 
credit insurance, we have originated a plan whereby 
the agent for general lines of insurance can func- 
tion with us to his definite profit. 


Do you know that American Credit Insurance 
absolutely protects a Manufacturer’s or Tobber’s 
book accounts against‘abnormal, unforeseen losses? 
Do. you realize that it safeguards all of a concern’s 


resources—net "profits, __ surplus, capital? That jit 
tends to,reduce the normal “expectancy of credit 
loss, through a collateral Collection Service which 
is the last word in efficiency? 





You can make money co-operating in the selling 
of American Credit Insurance. Why not talk it 
over with us?..’See which of your present clients 
are not yet protected by Credit Insurance; then 
write or phone any of our offices for the details 
of our plan. 


<The AMERICAN 


CREDIT~ INDEMNITY Co. 


OF NEW YORK J. F.M° FADDEN., presipent 


Offices in all leading Cities 


New York, St.Louis, Chicago, Cleveland, Boston, 
San Francisco, Philadelphia, Baltimore, 
Detroit, Atlanta, Milwaukee, Etc. 


In Canada—Toronto, Montreal, Etc. 
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VEHICULAR ACCIDENTS IN 
GREAT BRITIAN 


5329 Fatalities Occurred in 1927 








INJURIES NUMBERED 148,575 





Profit Margin on Auto Liability Is 
Diminishing 
(From Our London Correspondent) 

Lonpon, ENGLAND, May 25.—It is now fairly 
evident, from the reports and accounts which 
have been published and the speeches of chair- 
men at annual meetings of insurance companies, 
that, broadly speaking, the margin of profit on 
motor insurance business has in 1927 exhibited 
a tendency to diminish; and the recent raising 
of premium rates for certain classes of cars 
points in the same direction. 

That the hazards of the highways are in- 
creasing is clearly apparent from statistics fur- 
nished by the home office return relating to 
the number of accidents resulting in death or 
personal injury known by the police to have 
been caused by vehicles in streets, roads or 
public places, and the number of persons killed 
or injured by such accidents, in Great Britain 
during the twelve months ended December 31 
last. 

In arriving at the number of accidents, each 
accident causing death or personal injury is 
counted as one accident only, irrespective of 
the number of persons killed or injured there- 
by; and an accident in which more than one 
vehicle is involved is also counted as one acci- 
dent only. The number of accidents by which 
persons were killed or injured was as below 
—and a reference to the figures for the pre- 
ceding year affords the comparisons set out: 








—— 1927 —— 1926 
Non- Non- 
Fatal Fatal Fatal Fatal 
Mechanically - propelled 
WOMEEMED. ob 6.0 ke aed 4,593 100,870 4,265 92,477 
Horse-drawn vehicles .. 189 4,733 227 4,989 
Pédal. Cycles. <sisc0:002% 413 23,145 311 22,018 








5,195 128,748 4,803 119,484 


The total number of persons killed and in- 
jured (which has a greater interest for the in- 
surance world) discloses an even larger actual 


increase. Arranged according to the type of 
vehicle involved, the figures are as follows: 
1926 


—— 1927 











Killed Injured Killed Injured 

Motor omnibuses and 

CORES. 5.2 a Sas 613 8,548 641 = 8,201 
Electric tramcars and 

trolley buses .. 113 6,111 112 5,994 
Motor cycles, with 

SUCRE osc cccvans 183 7,169 
Motor cycles, solo 

machines— 
Motor cycles, with 

pillion passenger .. 413 sii 
Motor cycles, without 3,593* 91,216* 

pillion passenger .. 784 23,559 
Private cars and 

Ct), aaa rae 1,509 46,915 
Motor’ vans, _lories, | 

CU cacincameccnwde 1,104 15,717 } 
Horse-drawn vehicles 193 5,150 228 5,286 
Pedal cycles... 417 24,990 312 23,191 








5,329 148,575 4,886 133,888 





: *Separate figures not available for 1926. 

It may be added that calculated on the basis 
of the population figures arrived at the census 
of 1921, the combined number of killed and in- 
jured during 1927 works out at 3.6 per 1000. For 
the metropolitan police district (that is, the 
London area excluding the city proper) the rate 
per 1000 was as high as 6.6. 


UNIVERSAL AUTO OPENS BRANCH OF- 
FICE IN INDIANAPOLIS 
George R. Mullins Made Manager to 
Develop Central West Department 

Edward T. Harrison, president of the Uni- 
versal Automobile Insurance Company of Dal- 
las, has announced the opening of a Central 
West department branch office, located in the 
Chamber of Commerce Building, Indianapolis. 

George R. Mullins has been made branch 
office manager and will supervise the full staff 
of special agents, adjusters and office employees 
in the Central West department office. 

E. R. Miller and A. E. Posener are the 
present Central West department special agents 
and both have had long and valuable experi- 
ence in the business. 
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THE 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 


Cy oi nc sus ne eemcepeuad anes 
| rr ra on 


CASUALTY AND SURETY REINSURANCE 
AND EXCESS COVERS 


EXECUTIVE OFFICES 


Telephone, Beekman 0890 


ES 8S 


$ 600,020 | 
1,112,511 


New York City 














SEEKS CONTROL OF 
AMERICAN LIABILITY 


Western and Southern Life Gets 
Option on Majority Stock 








$250,000 IN DEAL 





Completed Action Will Form Another 
Multiple-Line Carrier 

Option on a controlling interest in the Amer- 
ican Liability Company, Cincinnati, has been 
secured by the Western and Southern Life In- 
surance Company of the same city. 

Approximately $250,000 is involved in the 
negotiations which contemplate 75 per cent of 
the outstanding capital stock of the American 
Liability Company, which is a $200,000 corpora- 
tion writing automobile, accident and health in- 
surance. 

Through the acquisition of the American Lia- 
bility Company’s control, the Western and 
Southern Life Insurance Company will become 
virtually a multiple-line insurance firm, although 
for the present the incumbent management of 
the liability company will continue. The West- 
ern and Southern Life already carries $700,- 
000,000 of insurance in force and possesses as- 
ets of $82,000,000. 

The American Liability Company was estab- 
lished in 1910 and is controlled entirely by Cin- 
cinnati capital. 


ACCIDENT RATES GOING UP 
New Manual of Bureau of Personal Acci- 
dent and Health Underwriters to 
Show Increases 


When the new manual of the Bureau of Per- 
sonal Accident and Health Underwriters is is- 
sued in the very near future, it will contain in- 
creases in the rates of several personal accident 
classifications. 

Undoubtedly the one creating the most dis- 
cussion will be the increase in accident rates 
where age is concerned. Just what the increase 
will be, accident underwriters refuse to divulge 
although they admit that it will be rather large 
—large enough for the companies to write this 
class of business at a profit. 

The companies, it is said, have been having 
a far from satisfactory experience on policy- 
holders who have passed middle age. 


INTERNATIONAL REINSURANCE COR- 
PORATION COMPLETES FORMATION 
Carl M. Hansen Is President—$3,000,000 
Capital and Surplus Are Subscribed 
The organization of the International Rein- 
surance Corporation of Los Angeles, of which 
Carl M. Hansen is president, was completed on 
Tuesday of this week with a fully-subscribed 
surplus and capital of $3,000,000. Offices are 
in the Pacific Finance Building, Los Angeles. 
Other officers of the corporation are O. Rey 
Rule, first vice-president; J Philip Bird, second 
vice-president; E. A. Widmann, third vice- 
president; and J. V. H. Challiss, secretary- 
treasurer. A prominent board of directors has 
been obtained and a full story of the corpora- 
tion’s formation and plans will appear in THE 
SPECTATOR next week. 
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A Worth While 


Surety Connection 


The New York Indemnity Com- 
pany in association with the National 
Surety Company has a larger qualify- 
ing power than any other Company 
writing Fidelity and Surety lines. 


The New York Indemnity Com- 
pany in association with the National 
Surety Company has at its command 
unexcelled Fidelity and Surety un- 
derwriting facilities, experience and 
information. 


The New York Indemnity Com- 
pany in association with the National 
Surety Company has a Fidelity and 
Surety claim organization which ex- 
tends throughout North America and 
is established abroad. 


The New York Indemnity Com- 
pany Offers multiple line representa- 
tion to good agents who wants a per- 
manent connection based on mutual 
advantage. 


New York Indemnity Co. 


115 Broadway, New York City 


WILLIAM B. Joyce, Chairman 
SPENCER WELTON, President 


} 
| 





Missouri Insurance Company 


ST. LOUIS, MISSOURI 
CAPITAL FULLY PAID $200,000.00 


Admitted Assets December 31, 1927 $784,034.00 
















SO TRIS 








THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
Women in the World 


Organized October 1, 1892 
WOMEN DEPUTIES WANTED 
Good Territory Everywhere in United States 
and Canada for Qualified Field Applicants. 


WiGGanl Eee OOP os. 5.5 55. 653 6 srs De eal ocoerelace $24,000,000 
Benefits Paid since Organization Over....... 36,000,000 


For further information write to 


THE INTERNATIONAL HEADQUARTERS 


W. B. A. Building Port Huron, Michigan 
Miss Bina M. West Miss Frances D. Partridge 
Supreme President Supreme Secretary 








Are You The Man? 


If so, and you can prove it, an unusual opportunity awaits you. An estab- 
lished and progressive 


LIFE INSURANCE COMPANY 
intends to open an Agency in 
BRADFORD, PA. 


If offers—to the right man—an exceptionally good proposition. 

The man we want must have a clean and commendable record. He should 

also know how to select, train, and stimulate sub-agents. 

Compensation will include generous commissions and renewals with drawing 

account or salary and expenses. 

e you can “‘fill the bill,’’ write and tell us all about yourself, in strict confi- 
ence. 


Address Agency Manager, care THE SPECTATOR. 
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ROYAL 
UNION 
LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Paid to Policyholders, over 
$26,000,000.00 


Insurance in Force 


$141,178,497.00 
A. C. TUCKER, President 
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VAN ZANDT WHEELER JOINS METRO- 
POLITAN CASUALTY 


Experienced Executive Becomes Director 
of Publicity 

The appointment of Van Zandt Wheeler as 
director of publicity for the Metropolitan Cas- 
ualty Insurance Company of New York, has 
just been announced by President J. Scofield 
Rowe. Mr. Wheeler fills the place vacated by 
the resignation of Ralph W. Smiley, who joined 
the Globe Indemnity. 

Mr. Wheeler’s experience has been varied. He 
started out as a newspaper reporter and later 
worked himself into the special article field, 
free-lancing in this for a number of years. One 
year of his time went to editing a weekly maga- 
zine and later he was advertising manager, for 
two years, of another periodical. He has a 
novel and scores of short stories to his credit. 
For a time he was promotion manager of one 
of the big electric refrigeration companies, and 
again had extensive experience as the execu- 
tive officer in charge of the creative department 
of a well-known local direct mail concern. 

Mr. Wheeler’s first contact with the insur- 
ance business was with the National Surety as 
field representative. This selling experience gave 
him an understanding of the production end of 
the business, which he put to good use not 
long after when he joined the Fidelity and 
Casualty Company as manager of its forgery 
insurance department. 

In this latter capacity, Mr. Wheeler gave 
wide publicity to this coverage. 


“Forgery Insurance Simplified,” of which he 
is the author, is still regarded in brokerage and 
agency circles as one of the most comprehen- 
sive manuals of its kind. 


Henry Swift Ives to Address West Texas 
Chamber of Commerce 

Henry S. Ives, vice-president of the Casu- 
alty Information Clearing House of Chicago, 
will be one of the principal speakers at the 
tenth annual convention of the West Texas 
Chamber of Commerce. His subject will be, 
“The Sovereignty of Insurance.” He will speak 
before the general convention on Tuesday, June 
19. The convention proper will open Monday, 
June 18, to close Wednesday, June 20. This 
will be the tenth annual convention of the West 
Texas Chamber of Commerce, and it is ex- 
pected there will be at least 50,000 visitors in 
attendance. 


Quebec Workmen’s Compensation Board 

MontTreEAL. Can., June 4.—Orwell E. Sharpe, 
Superintendent of Insurance of Quebec Prov- 
ince, will, it is intimated, be a member of the 
Workmen’s Compensation Board of Quebec 
Province, which is shortly to be appointed to 
administer the new law which goes into effect 
on September 1. Prior to taking his present 
post about two years ago, Mr. Sharpe was with 
the Sun Life at Montreal. He is now presi- 
dent of the Association of Provincial Superin- 
tendents of Insurance. Hon. J. N. Francoeur 
will probably be chairman of the board. 











SEVEN | POINT FULL COVERAGE AUTOMOBILE POLICY 








ET the business! 


make? 


STRENGTH 








Quality—Value—Price—all these 
are combined in the Seven Point Republic Automobile 
| Policy. Today, people want value—you know that. If you 
had a greater value to offer, how many more sales could you 


Remember, every time you lose a SALE, you lose MONEY. 
ESS 


REPUBLIC 
CASUALTY & SURETY COMPANY 


35 East Wacker Drive 
CHICAGO 


PROGRESS 
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AUTO DEATHS INCREASE 


7206 Fatalities in 77 Cities for Year 
Ending May 19 








RATE IS UP 2 PER CENT 





22.4 Per 100,000 Population Compares 
With Previous Figure of 21.9 Per 
100,000 

The Department of Commerce has announced 
that, during the four weeks ending May 19, 
1928, automobile accidents were responsible for 
530 deaths in 77 large cities of the United States. 
This number (530) compares with 530 deaths 
during the four weeks ending May 21, 1927. 
Most of these deaths were the result of acci- 
dents which occurred within the corporate 
limits of the city, although some accidents oc- 
curred outside of the city limits. 

For comparison. the number of deaths due 
to automobile accidents within city limits is 
desirable. Such figures are available for the 
four-week period ending May 19, 1928, and for 
the corresponding four-week period of 1927 for 
all of the 77 cities, the four-week figure in 
1928 being 446, as contrasted with 457 for the 
corresponding four weeks in 1927. 

Considering by four-week periods since May, 
1925, total deaths from automobile accidents for 
77 cities, regardless of place of accident, the 
lowest total (346) appears for the four-week 
period ending March 27, 1926, and the highest 
(686) for the four-week period ending No- 
vember 5, 1927. 

For the 52 week periods ending May 19, 1928, 
and May 21, 1927, the totals for the 77 cities, 
were respectively, 7206 and 6938, which indi- 
cate a recent rate of 22.4 per 100,000 population, 
as against an earlier rate of 21.9, or an in- 
crease of 2 per cent in the rate in a single year. 

Nine cities reported no deaths from automo- 
bile accidents for the last four weeks, and the 
same number. of cities reported no deaths from 
automobile accidents for the corresponding pe- 
riod of 1927. 

For the last four-week period reports as to 
whether deaths occurred from automobile acci- 
dents within city limits or outside were received 
from all of the 77 cities reporting. In these 
cities in this four-week period, the total num- 
ber of deaths was 530. 


New York Compensation Fund Wrote Big 
Volume Last Year 

The list of Ten Leaders in Workmen’s Com- 
pensation Insurance for the Year 1927, which 
was published in THE Spectator of May 3, did 
not contain the name of the State Insurance 
Fund of New York since it referred only to 
companies as such. In point of volume of com- 
pensation writings, however, the New York 
Fund was one of the biggest carriers in the 
country, having had premiums in 1927 of 
$7,088,628. This puts the Fund in seventh place 
among the ten leaders. Manager Charles G. 


Smith, of the Fund, says that for two years in 
succession it has written more compensation 
business in New York than any other carrier 
located in New York has written over the en- 
tire country. 
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Casualty, Surety, etc. 








Aetaa Insurance (Fire) 7 
Conning & Co., Hartford........... 880 895 
Lewis & Co., Hartford......:....... 885 895 
Aetna Life Ins. Co. 
Conning & Co., Hartford........... 875 990 
Lewis & Go., Hartlotd. 2... 6icscacces 980 990 
Automobile Insurance 
Conning & Co., Hartford............ 435 445 
Lewis: @ Co,, HactiorG,. 2.6. 6c6ccecccs 430 445 
Conn, General Life 
Conning & Co,, Hartford........060<.+ 1900 1950 
Lewis & Co., Hartford.........0003- 1910 1950 
Hartford Fire 
Conning & Co., Hartford........... 890 905 
Lewin @ Co,, Hartletd:.....cicecses 895 905 
Hartford Steam Boiler 
Conning & Co., Hartford............ 830 altace 
Lewis & Co., Bartford.......065600: 830 850 
National Fire 
Conning & Co., Hartford........... 1225 1250 
Lewis. Co. , TAPUOEG. 66 ccc cts vees 1225 1250 
Phoenix Insurance 
Conning & Co., Hartford............ 855 70 
Lewis & Co., Hartford.............. 855 870 
Travelers Insurance 
Conning & Co., Hartford.............. 1980 2000 
ewis & Co. Tattler. sect cv ctewes 1980 2000 


NEW ENGLAND STOCKS 
American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston.... 18 20 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston.... 15 25 
Boston Insurance 

Chas. A, Day & Co., Inc., Boston.... 1350 1400 

Lewis:& Co., Hartiord:... cic icccces 1125 1150 


— Fire Ins. Co. 
has. A. Day & Co., Inc., Boston: 


SER ASR ee 95 

COMMER gs 5: <.0.5'sle Ces Rela s cn eamncins 290 
Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 385 


Mass. Bond. & Ins, Co. (new) 
Chas. A. Day & Co., Inc., Boston.... 600 620 
Mass. Title Ins., Pfd. 


Chas. A. Day & Co., Inc., Boston.... 25 35 
New England Fire 

Chas, A, Day & Co., Inc., Boston.... 55 60 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston.... 580 610 
Old Colony Insurance 

Chas, A. Day & Co., Inc., Boston.... 275 


Providence- Washington 


Chas. A. Day & Co., Inc., Boston.... 870 890 

McClure, Jones & Co., N. Y........ 825 835 
Springfield Fire and Marine (new) 

Chas, A. Day & Co., Inc., Boston.... 240 250 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 33 38 





FOREIGN NEWS 








The Banco Hipotecario of Argentina, a 
government mortgage bank in Buenos Aires 
was authorized 6 years ago by law No. 10676, 
to organize an insurance department. This bank 
uses the same rate as the Underwriters Asso- 
ciation for its fire business because, as the man- 
ager of its insurance department states, even 
if the bank desired to use its own rate, it would 
be essentially the same as the one worked out 
by the Underwriters Association, because the 
bank lacks statistics and experience to work 
out its own rate, and even if it did so, it most 
likely would come to the same conclusions as 
the Tariff Association maintained by private 
enterprise. The insurance department of this 
bank has shown very substantial profits and 
accumulated vast reserves. 

It is now contemplated to bring a law 
before Congress to make accident insurance a 
State monopoly. It is, for this reason, not 
out of place to go a little into details to see 
how these profits are made, because it appears 
on the face of it, that private companies make 
similar large profits and as a consequence a 
general reduction in rates, entirely uncalled for 
by actual conditions, might be pleaded as being 
in order. 

The Bank’ not only uses the experience 
gained by the companies (supported by pri- 
vate capital at great expense) for its own ends 


free of all cost, but in its bookkeeping the prof- 
its are simply the excess of premium income 
over losses. No rent is paid, no acquisition cost, 
no commissions, no printing, no advertising. 
The proper way would be, of course, to have 
the insurance department of the bank charged 
with its fair share for rent and general over- 
head and, as a matter of course, with printing 
and advertising and general expenses incurred 
by that branch of the bank’s business. The 
Minister of the Interior uses the same method 
of accounting, if it may be called by that name, 
to argue his case for a government monopoly 
of accident insurance. No overhead, no medical 
services, no salaries, rents, etc. In that way 
it is an easy matter to show great profits and 
such competition of the Government with pri- 
vate enterprise can hardly be called fair; it 
certainly is deceiving to the voters, who are 
unable to see beyond the figures published by 
government officials and judge them at their 
face worth. 


GERMAN BOOK ON AVIATION INSUR- 
ANCE 
New Text Includes Data from More Than 
Forty Countries 

The German Society for Insurance Science 
has sponsored the publication of Dr. Hermann 
Do6ring’s new book, entitled Aviation Insurance. 
E. S. Mittler and Son, Berlin, are the publish- 
ers. This timely book was issued under the edi- 
torship of Dr. Alfred Manes, president of the 
Society and Berlin correspondent of THE SpEc- 
TATOR. The volume is a thorough and compre- 
hensive survey of the subject, emphasizing its 
development, legal aspects, and technique. Facts 
about aviation insurance for more than forty 
countries have been included. these facts often 
being presented in tabular form. 

The first third of the book, which is printed 
in the German language, deals with the general 
aspects of aviation insurance. Dr. D6ring traces 
the rapid development of aviation insurance in 
the last decade to the influence of the World 
War and to the use of airplanes for commer- 
cial purposes after the war. This branch of in- 
surance is particularly complex since it is not 
founded on a general statistical basis, each risk 
being evaluated individually. Moreover, there 
is no complete and adequate international classi- 
fication of risks at present. The more general 
items in current classifications include the type 
of plane used, whether single or double motor ; 
the use of the airplane, whether for freight, 
passengers, or stunt-flying; the place of the 
flight, whether over land or sea, domestic or 
foreign territory; the time of the flight, 
whether by day or by night. 

Statistics on the causes of aviation accidents 
are classified under four heads: 1. Fault of 
the pilot. 2. Motor trouble or structural de- 
fect. 3. Weather conditions. 4. Starting and 
landing accommodations. Figures show that 
flying is becoming safer every year. Very 
illuminating is the section on the legal aspects 
of aviation insurance which includes the inter- 
national law, the German laws and the laws of 
other nations. 

The relations of aviation insurance to other 
branches of insurance is treated under two main 
divisions—social and individual insurance. 
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The volume is excellently prepared in all re- 
spects. One can consider the detailed table of 
contents as an outline of the book. There is 
a bibliography of more than 100 titles and a 
list of about 50 periodicals, which have been 
used as sources. Likewise, the index is com- 
plete and adequate. The book may be obtained 
through The Spectator Company at $7.50 per 
copy. 


Assets of the Lumbermen’s Mutual 
Casualty 

In the May 15 issue of the Casualty, Surety 
and Miscellaneous Insurance Monthly Bulletin, 
the assets of the Lumbermen’s Mutual Casualty 
Company, of Chicago, as of December 31, 1927, 
were inadvertently stated as being $2,070,202. 
The correct amount of assets of this company 
is $6,928,217. 





“GREETINGS TO THE 
NATIONAL ASSOCIATION” 


We believe in the 


AMERICAN AGENCY SYSTEM 


WE HAVE NO 
DESIRE TO CHANGE IT 


The National wants more 
Burglary and Plate Glass 
Agents of “National As- 
sociation Calibre.” 


Our “Book Policy” for 
large Burglary schedules 
is annihilating competi- 
tion. 


Our improved method of 
Residence Burglary solici- 
tation is profitable to Lo- 
cal Agents. 


Our Specialists are avail- 
able to Agents in closing 
all large lines. 


ARE YOU INTERESTED? 





NATIONAL 
SURETY COMPANY 


E. M. ALLEN 


Executive Vice President 


115 Broadway New York City 
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ly Premium plan. 


Participating and Non-Participating Policies. 


Same Rates for Males and Females. 


Double Indemnity and Monthly Disability Income features for | | | 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., la., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


B. R. NUESKE, President 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
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Throw Away the 
Old-Fashioned Card Index 


Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of NO 


the Birthday dates of your 
policyholders. 

The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - goid, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
a age Use the coupon 

! 


Accurate Loose-Leaf Co. 


NEW YORK CITY 
Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 


Gentlemen: You may send me literature describing the Life Insur- 
ance Register. 


























Another Forward Step 


COMPLETELY REVISED POLICY FORMS 


NEW OWNERSHIP, BENEFICIARY 
AND ASSIGNMENT PROVISIONS 


leave no doubt of the rights of the various parties 
who may have an interest in the policy. 


A PLAIN ENGLISH POLICY 


that will particularly appeal to the conscientious life 
underwriter. 





Also a new LOW COST 
PREFERRED RISK POLICY 





Write for information 


PHILADELPHIA LIFE INSURANCE CO. 
111 N. Broad Street Philadelphia, Pa. 
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The Sense of Self-Preservation 


famous merchant who died some 

years ago, and his son, Rodman, who 
succeeded his father as head of the Wana- 
maker stores and who died only recently, are 
said to have been, with possibly one excep- 
tion, the most heavily insured individuals in 
the world. 

Away back in the eighties John Wana- 
maker astonished the business world of that 
day by taking out one and one-half million 
dollars insurance on his life. This was of 
such interest that THE SPECTATOR sent one 
of its representatives to interview him and 
learn his reasons for so doing. These in part 


J WANAMAKER, the world 


are the reasons he gave: 

“First: I am in the prime of life. I 
am in perfect condition physically. I am 
active in business. I know that as years 
roll on my body is liable to give way. 
Later on when I might desire insurance 
I could not get it Therefore, while pros- 
perous and while in this superabundant 
condition of health, I take time by the fore- 
lock and in the day of prosperity prepare for 
the day of trial, whether it be mental, physi- 
cal, or financial. 

“Second: A very careful study of the 
tables of life insurance convinced me long 
ago that in what are known as the ‘old line’ 
companies, sagaciously conducted, there is 
no possibility, no existing chance of failure. 
Therefore, I have put my money very largely 
into life insurance. 

“Third: In my way I take great pleasure 
in helping the poor and needy. We are on 
this earth for a purpose and my purpose, I 
believe, is to do good. By investing in life 
insurance for the benefit of my estate, pay- 
able either in my later years or at my death, 
I am enabled to do my good as I go along. 
By this plan I am enabled both to protect 
my estate and also help my fellowmen.” 

Rodman Wanamaker, the son, who has 
just died at age sixty-four, profiting by his 
father’s example, began taking life insurance 
when he was a very young man; and although 
he outlived many of his policies and received 





By WituiaM T. Naso 


the proceeds himself, as did his father also, 
he nevertheless is said to have had in force 
at the time of his death policies amounting 
to six million dollars. 

While the example set by the Wanamakers 
has had a great influence in calling public 
attention to life insurance as the best means 
of solving one’s most urgent problems, this is 
not the point to be emphasized here. Every 
man today knows that life insurance is a vital 
part of any life program. With 87 billion 
dollars of life insurance now in force to pro- 
tect the estates and the homes of this country, 
with hundreds of millions distributed annually 
in death claims and as many millions more to 
living policyholders themselves, there can be 
no real ignorance regarding either the neces- 
sity for adequate insurance protection, or the 
stability of the ‘‘old line’’ companies. The 
day when men argued about or questioned 
their need for insurance is past and the one 
thing now is to warn them against the too 
common mistake of putting off until it is too 
late. 


It is not pleasant to contemplate the time 
when our bodies will “‘give way” but that 
day will come whether we provide for it or 
not. And it is only those who have the fore- 
sight and the courage to face life and its 
problems as they are rather than only as they 
would wish them to be, who so provide. 
Many men who are sensible in other respects 
seem to recoil at any thought or mention of 
death and because of this they fail to make 
preparation therefor. There seems to be 
some strange provision of nature that blinds 
them to their own danger and lulls them into 
a feeling of security when others are falling 
all about them. A friend across the street or 
a neighbor next door is cut down in the prime 
life, yet this is no warning to them. 

The difference in men and in the way they 
think accounts for the difference in the results 
they attain. For example, John Wanamaker 
applied for life insurance while he was “‘in 
the prime of life and in perfect condition 
physically ;”” yet by some strange process of 
reasoning many others offer this as an ex- 
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cuse for not doing so. They do not seem to 
realize that this is the only time when life in- 
surance may be had. 

Those who fail to take seriously the un- 
certainty of life and health and the admoni- 
tion to put their houses in order while there 
still is time will be surprised to learn that in 
this country in 1926 the holders of 111,000 
policies died within one year after receiving 
their policies and some of them within a few 
days. The companies paid to the widows 
or other beneficiaries under these policies on 
which but one premium had been paid a to- 
tal of sixty-two million dollars. According 
to a recent issue of The Weekly Underwriter, 
105,800 first year claims were paid by com- 
panies in 1927, amounting to $62,440,000. 
It was only by the narrowest margin, there- 
fore, that such new policyholders were en- 
abled to leave to their estates or their fami- 
lies these large sums. 

How many applicants for life insurance 
were rejected by the companies during this 
same twelve months is not reported; and how 
many of those so rejected died within that 
year is of course unknown, but it is safe to 
say that the number is many times one hun- 
dred and eleven thousand. And if to this 
should be added the still greater number of 
those who “‘intended’”’ to make application 
but did not do so and either died or became 
uninsurable during that year, the result would 
be even a greater surprise to those who seem 
to think that the door to life insurance never 
will be closed to them. 

It isn’t that men do not know. They do 
know that when they pass out of the picture 
creditors must be satisfied, their estates will 
shrink and those left behind must continue to 
live. And they know that for the man in 
debt, life insurance is the only hope and the 
only means of meeting these obligations. Yet, 
in spite of this, many there are who will allow 
their last opportunity to pass, although 
knowing that their estates would be crippled, 
if not wiped out, and their families left on 
the rocks. Had they the Wanamaker vision, 


the Wanamaker sense of self-preservation, 
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Life Insurance and Cotton—A Study in 


Correlation in the Southern States 


By CHartEs Newton HuLvey 


Assistant Professor of Commercial Law, University of Virginia 


factor in industrial movements of the 

Southern States. Prosperity and depres- 
sion have been somewhat dependent upon the 
State of the cotton market, either as to the 
price of cotton, or the total value of the crop. 
To what extent certain specific industries are 
directly affected by the fluctuations in the cot- 
ton market, furnishes an interesting topic for 
study. 

Life insurance production is no exception— 
the amount of life insurance produced and the 
amount of annual lapses, are functions of the 
movements in the cotton prices. The degree of 
association between the two variables is high 
enough to attract the attention of the insurance 
industry and to call for closer observation of 
the movements incident to the growing, mar- 
keting, and manufacture of the South’s great 
staple crop. 

Life insurance, as studied through the period 
from 1899 to 1927, has had a steady increase, 
or natural growth. This steady growth or long 
time trend, has been influenced by various factors 
incident to the growth of insurance throughout 
the whole of the United States. Increased 
knowledge on the part of both the insurance 
man and the ordinary citizen, of the economic 
and social benefits of life insurance; the more 
efficient organization and functioning of insur- 
ance agencies; the high degree of safety brought 
about by State supervision; and the efficient 
manner in which the companies have fitted the 
insurance idea to the economic and social needs 
of the people, are some of the reasons for this 
growth, which we have referred to as the 
natural growth. 

This increase in insurance, while possessing 
a steady upward trend, has not progressed 
smoothly, like the natural growth in popula- 
tion, but has had its ups and downs—sometimes 
above the trend line and sometimes below. These 
variations are due to a combination of economic 
factors which unite and reflect themselves in 
the production figures of life insurance. It is 
not at all strange that the variations in life 
insurance production are different from the 
variations in other industries, and so it becomes 
of greater importance to know something of 
the peculiar behavior of insurance production 
following the changes in the figures relating to 
cotton. 

One of the first observations of interest is 
that the price of cotton is a more potent factor 
than the amount produced, or the total value 
of the amount produced. Price of cotton in- 
fluenced by its own price-making factors, is 
itself a dominant factor in insurance produc- 
tion. 

Secondly, the influence of the price of cotton 
on insurance production has not acted in a uni- 
form manner throughout the whole of the pe- 


C OTTON has always been a predominant 





riod from 1899 to 1927. As a result of a study 
of cotton and insurance in the States of North 
Carolina, South Carolina, Georgia, Alabama, 
and Mississippi, it was found that this period 
is best looked upon as three periods, viz., from 
1899 to 1914, from 1914 to 1920, and from 
1920 to 1927. 

In the first of these shorter periods, a corre- 
lation figure of .55 was found to exist between 
cotton prices and insurance production, when 
the average annual price of cotton in the partic- 
ular State was associated with the total amount 
of life insurance produced in that State during 
the following year. This figure was found to 
be about the same in all of the States studied. 
When the average price of cotton was associated 
with insurance production for the same year, 
the figure was somewhat less, about .40. This 
figure is sufficient to indicate significant corre- 
lation, especially when found to be about the 
same in all the States. There was less corre- 
lation, however, between the total value of life 
insurance produced. 

During the second period, or the period of 
high prices caused by the war, the degree of 
association when compared year by year, became 
less, while the figure obtained by comparing one 
year’s cotton prices with the figures of the fol- 
lowing year for insurance, increased mate- 
rially—from .70 in some States to .85 in others. 

This period, however, was not a normal one, 
and the associations found to exist during these 
years cannot be accepted as reflecting the nor- 
mal situation. Yet, it does seem that the marked 
degree of association between cotton prices and 
insurance production during this period clearly 
indicates that the two industries are closely re- 
lated, and that this relation is emphasized in 
periods of abnormal business activities. 

As a possible explanation of this change, it 
may be suggested that the increased activities 
of marketing and storage of cotton during this 
period tended to delay the results of the year’s 
yield so that the year following the prosperous 
cotton years reaped more of the benefits than 
did the current year. In the earlier period, 
1899 to 1913, the price of cotton in the current 
year seemed to have reflected itself in increased 
insurance production during the latter part of 
the same year, and to a somewhat greater extent 
in the following year. But, in the latter two 
periods, 1914 to 1927, the degree of association 
was high when cotton prices were associated 
with insurance figures for the following year, 
yet there existed no correlation when the fig- 
ures were compared for the same year. 

In the State of Virginia, the close relation- 
ship is more marked when insurance production 
for one year is associated with the total values 
of apples, white potatoes and tobacco of the 
previous year. (Coefficient of correlation .85). 
This seems to give additional assurance to the 
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correctness of the figures indicating relatior- 
ship between cotton prices and insurance produc- 
tion, since it is well known that the money re- 
ceived for the crops indicated in the Virginia 
study does not reflect itself in the business worl(, 
to its most effective extent, until the following 
year, and this is especially true when these 
crops are warehoused, as is che case to a large 
degree, in Virginia. 

While there still exists a material associa- 
tion between cotton and insurance, as found by 
a comparison of prices during the post war pe- 
riod, there seems to be less direct association. 
This period is too short for business to adjust 
itself and for this adjustment to show up ade- 
quately in statistical data. While there have 
been adjustments since the war, it is not at all 
certain that associations are the same as before; 
in fact, it is almost an established fact, from 
a statistical standpoint, that the coming of the 
factories, the industrializaion of the Southern 
States, has introduced new factors—diversifica- 
tion of industries makes the degree of depend- 
ence upon cotton of less significance. This is 
especially true in North Carolina and Georgia, 
but not so marked in South Carolina, Alabama 
and Mississippi. 

In Virginia the total yearly value of these 
crops mentioned, viz., tobacco, potatoes and ap- 
ples, still serves as an indicator of insurance 
conditions for the following year. The South 
is still agricultural and agricultural products 
are at the bottom of industrial prosperity. Since 
life insurance production is so closely bound 
up with agricultural prosperity, in the Southern 
States, its future depends upon wise adjust- 
ments in the interest of the agricultural indus- 
try. The gradual decrease in the degree of de- 
pendence of insurance on cotton, does not prove 
that cotton is becoming of less importance, but 
only indicates that the South is not so depend- 
ent as formerly upon the fortunes of a singie 
crop. Cotton is still king, and insurance must 
serve its master. 

June Policyholders’ Month With Guardian 
Life 

Following its custom of setting aside one 
month of the year as a time for special service 
to its policyholders, the Guardian Life Insur- 
ance Company of America has designated June 
“Policyholders’ Month.” 

During the month an unusually liberal non- 
medical privilege will be offered Guardian pol- 
icyholders fulfilling certain requirements. Pol- 
icyholders between actual age 15 and insurable 
age 50, inclusive, are eligible for additional in- 
surance up to $10,000, on all plans except term, 
provided that they have been accepted for stand- 
ard insurance based upon a complete medical 
examination made by one of the company’s regu- 
larly appointed examiners. 
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Henry H. Putnam Says Advertising in 


Insurance Journals Is 





The accomanying article is an extract 
from a recent address by Henry H. Put- 
nam, publicity manager of the John Han- 
cock Mutual Life Insurance Company, 
of Boston. Mr. Putnam has had many 
years of experience in insurance publicity 
work and is well qualified to speak upon 
the subject. 











vertising field during the past year has 

been the public discussion precipitated 
by general advertising interests as to the duty 
and opportunity of the life insurance companies 
in respect to national advertising. 

It seems to be the view of the advertising 
men that the life insurance companies should 
be expending money for this class of advertis- 
ing on the same scale as automobile, cereal, 
cosmetic, and other huge advertisers of the 
well-known national type. 

It is natural for the advertising interests to 
feel this way. The subject is not new. It has 
been before the companies for many years in 
various forms. The new part of it is that it 
reached the general magazines for discussions. 

The company has not seen anything in this 
situation to effect a change in its general plan 
of good-will advertising. We believe in ad- 
vertising, and the company’s attitude in this 
direction has been liberal, judged by standards 
of comparison, but it does not seem desirable 
to enter into competition with automobiles, 
cereals or cosmetics, in national magazine ad- 
vertising. 

Advertising in the insurance journals is of 
primary importance for the companies, and is 
really the foundation of all insurance advertis- 
ing, for undoubtedly the trade press is of more 
importance to the insurance business than is 
the trade press of any other business. 


T HE principal event of interest in the ad- 


All successful underwriters know that they 











CAN YOU write Health and Accident 
Insurance? 


Do you want Large immediate earn- 
ings plus liberal renewals on your 
business? 


If so—We want you with us right now 
as a District or General Agent. 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 


Superintendent of Agencies 


INCOME GUARANTY COMPANY 
South Bend, Indiana 
Drawer 422 

















of Prime Importance 


must read and keep informed of things that 
happen in their business, and the publications 
which supply this information from the stand- 
point of the insurance business must be sup- 
ported. 

We are all aware that the advertising busi- 
ness—that is, the promotion of sales by means 
of advertising, has been wonderfully developed 
of late years, and the expenditures for this pur- 
pose have become enormous. 

Our modern general magazines really are 
primarily mediums for disseminating advertis- 
ing to the public. 

From the results attained, it is clear that 
these magazine advertisements are scanned by 
a considerable proportion of the public almost 
as closely as the literary sections. 


We have recently been informed by an emi- 
nent advertising expert that the automobile in- 
terests of the country were expending in cer- 
tain leading national magazine the large sum 
of $30,000,000 a year for advertising, and by 
comparison, it was pointed out that in the same 
magazines the life insurance companies were ex- 
pending only something over one million and 
a quarter dollars. 

This was considered a reflection on the judg- 
ment of the life company managements and an 
indication that they have not seen the light as 
to the value of magazine advertising. 

The shoe is really on the other foot. It is 
much more to the credit of the life insurance 
interests that they are able to persuade the gen- 
eral public to take life insurance in large and 
increasing volume, without any such expendi- 
ture for advertising. There is no comparison 
as to advertising values, or marketing values, 
between the automobile business and life in- 
surance. Nor do we see life insurance com- 
paring in any way with the marketing of toilet 











RAPID PROGRESS 


The service which the Massa- 
chusetts Mutual has rendered to 
its policyholders and representa- 
tives is reflected in the Company’s 
rapidly increasing business. Mean- 
while there has been no deviation 
from the sterling principles for 
which this organization has been 
noted during the past seventy- 
seven years. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 
































AGENCY OPENINGS 
IN NEW JERSEY 


A purely mutual, full level 
premium, “old line’’ life in- 
surance company which has 
operated successfully in New 
England for many years will 
consider applications from 
men experienced in organiza- 
tion work, who appreciate 
the value and possibilities of 
an “old-fashioned”’ general 
agency contract. 


General Agencies to be established in: 


NEWARK — JERSEY CITY 
PATERSON 


| Must have initiative and ability 
to organize and handle men. Those 


appointed will have the supervision 
of home office men who have been 
successful in the field, and the 
support of a company with over 
140 millions of insurance in force 
and more than 20 millions of assets. 


Address 


MTL 
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North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal 
tracts. Our Disability Clause is 


General Agency Con- 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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ABE MARTIN SAID "“F YOU LIVE OVER SUNDAY YOU MAY LIVE ANOTHER WEEK" 







N. & E. FLORIDA 4 OKLAHOMA 
R. F. Valentine, Manager, 
— ee Place, J. Virgil Hoover, Manager, 
e a. ° . 
cease Good Openings for General — 30 Perrine Bidg., 
S. W. FLORIDA Oklahoma City, Okla. 
Wm. E. Hand, Manager M 
Ft er. Agents in Maryland, New Jersey, 
Lakeland, Florida. 
nicest Delaware, and Southeast MISSISSIPPI 
SOUTHERN INDIANA 
Kirk & Walker, Managers, Virginia = Di — Manager, 
215-16 Liberty Bank Bldg., cn Sr 
New Albany, Indiana. Drew, Miss. 
MARYLAND FOR OTHER TERRITORY WRITE OR WIRE W. D. Ratliff, Manager, 
Louis J. Myers, Eastern Mississippi, 
613 Court Square Bldg., Pythian Castle, 
Baltimore, Md. Jackson, Miss. 
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and above all, the Wanamaker conception 
of life’s noble purposes, they, too, would 
“take time by the forelock and in the day 
of prosperity prepare for the day of trial.” 





NEW MOODY’S MANUAL 
Information on Financial Institutions In- 
cluding Banks, Insurance Companies 
and Investment Trusts 
The initial issue of Moody’s Bank, Insurance 
and Financial Manual, American and Foreign, 
has been published by Moody’s Investors Ser- 
vice, which is nationally known. As its pros- 
pectus states it covers for the first time in one 
volume all the facts and figures on banks, in- 
surance companies, investment trusts and other 
financial enterprises throughout the world. 
Naturally it is a large volume, some 2879 pages 

in all. 

A feature is an introduction which contains 
a comprehensive discussion of the Federal Re- 
serve System. Banking in the United States 
and in Canada, investment trusts, finance and 
credit companies, insurance stocks as invest- 
ments and an analysis of real estate mortgage 
bonds are other subjects treated at length. 

A special index of banks by cities and States, 
in addition to the regular alphabetical index, 
makes it easy to find at once the names of all 
banks in any particular city. A tabulation of 
merged banks, also new and old names of banks 
where changes of name have been effected, is 
also valuable. There is an exhaustive treat- 
ment of the Federal Farm Loan System, in- 
cluding complete financial and statistical de- 
tails of the individual Federal land banks, joint 
stock land banks and Federal intermediate 
credit banks. 


AETNA LIFE RECORD 
$11,115,565 New Life Insurance Written 
in One Day 
Every existing record for a single day’s busi- 
ness in the history of the A2tna Life Insurance 
Company was thrown into utter discard on May 
16, when field representatives of the company, 
in recognition of Vice-President K. A. Luther’s 
thirtieth anniversary as an “A®tna-izer,” re- 
ported the writing of 2014 life insurance applica- 
tions amounting to $11,115,565 of new business. 
These figures testify eloquently to the esteem 
with which Mr. Luther is held by members of 
the AZtna organization. They set a new com- 
pany record of more than double the number 
and amount reported on any single day prior 

to the anniversary. 

One of the outstanding features of the day’s 
achievement, from the company standpoint, is 
the fact that no application of the 2014 is for 
more than $150.000, the bulk of them ranging 
in amount from $1000 to $25,000. 

“ZEtna-izers” throughout the United States 
and Canada took especial advantage of the op- 
portunity offered by campaign headquarters to 
show their appreciation of the qualities of per- 
sonality and leadership which have enabled Mr. 
Luther to rise from a salesman in an obscure 
section of Western New York State to his 


Present position of pre-eminence in the world 
OT insurance, 





Several of them, not content to offer their 
congratulations by sending in one application 
as asked by W. R. Harper, general agent at 
Philadelphia and general chairman of the two- 
months testimonial campaign for $75,000,000 
of new paid business, sent in two, three, four 
and as many as 10 and 12 applications each. 

Leading the company’s 72 general agencies in 
the number of applications reported were the 
S. T. Whatley general agency at Chicago and 
the Gorden H. Campbell general agency at Lit- 
tle Rock, each of which sent in more than 100 
applications. Remaining agencies were all 
bunched closely behind the leaders. 

With the additional impetus given by the 
Luther Day flood of applications, the testimonial 
campaign is now well on the way towards the 
ultimate attainment of the $75,000,000 quota. 


Prudential Field Gatherings 


Several hundred field representatives of the 
Prudential Insurance Company of America 
joined with executives of that company in a 
business conference which was held at Swamp- 
scott, Mass., on June 1 and 2. 


This meeting was one of a series of field 
gatherings to which were invited representative 
leaders among the thousands of men serving pol- 
icyholders of the insurance organization. Among 
those from the home office, at Newark, N. J., 
who attended the conference were: 

Edward D. Duffield, president; Franklin 
D’Olier, vice-president in charge of administra- 
tion; George W. Munsick, vice-president in 
charge of agencies; F. A. C. Baker, assistant 




















/ OME OFFICE ef 
MONMOUTH, ILL 
aaa 


Full Coverage 
For $1.00 a Month 


Our}Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
includes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 


This is the easiest selling life insurance 

offered anywhere, and affords exceptional 

opportunities for wide-awake agents. 
Write for territory to 


Agency Superintendent 


IlKnois Bankers Life Association 

















Monmouth, Illinois 
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secretary; J. H. Birkett, assistant secretary in 
charge of Group Insurance Department; H. B. 
Sutphen, assistant secretary of Eastern group; 
E. J. Maclver, assistant secretary of Northern 
group; M. P. Dickenson, assistant secretary; 
F. E. Boyd, supervisor Eastern group; B. H. 
Harris, supervisor Northern group; S. Schatt- 
schneider, supervisor, and G. E. Potter, secre- 
tary to the executive. 

Addresses were also made by Dr. S. S. 
Huebner, Dean of the American College of 
Life Underwriters, and Judge Harold B. Wells, 
of Bordentown, N. J. The sessions were held 
in the ballroom’ of the New Ocean House, at 
Swampscott. 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$5,337,313.74 on Deposit with the 
Indiana Insurance Department 


$686,715.01 Surplus Protection to 


Policyholders 
$47,000,000.00 Insurance in Force 
NEW STANDARD POLICIES, LOW RATES, 


DISABILITY CLAUSE, DOUBLE INDEM-« 
NITY PROVISION, MONTHLY INCOMB, 
GUARANTEED SETTLEMENTS.$ 


TERRITORY OPEN IN 
ILLINOIS, MICHIGAN, 


INDIANA 
IOWA 


ARKANSAS, TENNESSEE, TEXAS, 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 
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articles, washing machines and similar items. 

I see nothing in the argument (or in experi- 
ence) to warrant the belief that life insurance 
can be sold by any such method, although the 
advertising expert previously referred to held 
to the opinion that by proper general magazine 
advertising the public would come to the offices 
of the agents to buy life insurance, just as they 
do to the post office to buy stamps, and to the 
railroad offices to buy their tickets. 

It seems incredible that such a statement 
should be made, even by one unfamiliar with 
the life insurance business. Nevertheless it was 
made, and naturally excited considerable pleas- 
antry and the poking of a good deal of fun at 
the advertising experts. 

The agents are the best missionaries, the best 
advertisers, and naturally the most important 
item in the production of the business. This 
always has been so. I am not able to look 
forward far enough to see any radical change 
in this direction. ; 

Many interesting schemes for advertising (in- 
dividual for our company and in co-operation 
with other companies) have been set before us 
for consideration. Nothing has yet been pre- 
sented which seems valuable or workable. In 
fact, all the plans so presented up to date have 
gone on the rocks. 

Theoretically, we may believe that some good 
in the line of education could be secured by 
co-operative advertising; yet the obstacles to a 
national campaign, participated in by a suffi- 
cient number of the companies, are so great as 
to render the task hopeless. We know this 
from experience, and feel that it is a waste of 
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Scranton- Pittsburgh, Pa 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 











time to try to co-ordinate any effort in this 
direction among the 300 life insurance com- 
panies with their more or less diversified meth- 
ods and interests. We do not consider it worth 
the effort. Far better to work on other lines. 

If anything is to be done along this line it 
will, in my opinion, be developed largely 
through the local underwriters, because the ob- 
stacles which make a national company pro- 
gram impracticable do not exist where the 
local underwriters can easily confer, agree on 
and control their program. 

Experiments are being made at the present 
time in several cities. I believe they should be 
encouraged. If they accomplish nothing else, 
they will at least show that the underwriters 
entertain a feeling of good-will for the news- 


papers of their locality and are willing to spend 
a reasonable amount to ascertain if the public 
can be better educated this way. 

It is undoubtedly true that the life insurance 
interests are gradually becoming general ad- 
vertisers. The reason for this is primarily 
that the newspapers and magazines are giving 
more attention to life insurance questions. Life 
insurance has spread so rapidly of late years 
that it has become an integral part of our eco- 
nomic life. It seems natural that the news- 
papers and magazines should find something in 
these problems to discuss, as in the financial 
and other economic problems of the day. 

This development will result in more insur- 
ance advertising, especially in the larger cen- 
ters. 
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Business Is Good 
With Guardian Agents 


‘THE past three months have resulted in an 
unbroken string of record months for The 
Guardian in paid-for business. 


FEBRUARY, 1928 


Biggest February in our history 


MARCH, 1928 


Biggest March in our history 


ed 


APRIL, 1928 


_ Biggest April_in our history ~ ae 


° April set a triple mark—the production of 
written, issued and paid-for business being un- 
equalled for that month in any previous year 
in our sixty-eight. The gain in paid-for busi- 
ness over the same three months in 1927 totals 
13%. 
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Old Line Legal Reserve 
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Established 1899 











THE GUARDIAN LiFE INSURANCE CO. 
OF AMERICA 


‘The Company that Guards and Serves’’ 
50 UNION SQUARE NEW YORK CITY 
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